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New Car Sales in J une 
Make Good Showing in 
Four Big Trade Centers 


Decline From May Is Seasonal and At About Same 
Rate as Production; Used 
Cars Active 


Vol. 11. No. 


EW YORK, July 2.—June new car sales in four lead- 

ing centers throughout the United States made a very 

good showing as compared with May and with June last 
year, according to telegraphic survey by Automotive Daily 

, * News today. 

CAPITAL DEALERS While it is true that sales did fall 
below the May levels in all cities to 
PROTEST PR report there has been nothing in 
OPOSED the nature of a sharp break and the 

decline has been largely seasonal] 
NEW TITLE LAW It is also of interest to note that 

the manufacturer's had discounted 
J s this decline in their production 
Washington, July 2.—Motor car schedules for June and it is likely 
dealers and distributors representing | that in the final tabulation it will 


approximately 67 per cent. of the | 5€ ogee age ae during oan 
7 s ..» | mont have kept close pace wit 
cars sold annually in the nation’s the production. On the basis of a 


capital have made a formal protest 


to the district commissioners against 
adoption of a plan of titling motor 
vehicles, as proposed by William A. 
Van Duzer, newiy appointed direc- 
tor of the department of motor ve- 
hicles and traffic 

The plan would make the manu- 


Automotive Daily News it is evident 
that production during the month 
did not greatly exceed 250,000. This 
decline is seasonal also and will no 
doubt approximate the rate of de- 
cline in sales, for the same month 

Sales reports from the first fow 


facturer instead of the dealer the cities in the telegraphic survey are 

originating source of the title—a as follows: 

procedure radically different from San Antonio, Tex., July 2.—June 

that in effect in states that have sales of new passenger cars totaled 

automobile title laws 910 units; trucks 74; May new ca 
Adoption of the Van Duzer titling sales totaled 545; trucks 91 June 

proposal in the District of Colum- 


(Continued Page 2) 


NASH SHIPMENTS 


bia, and its successful operation, is 
regarded as of national significance, 
as such a law would be held up as 


on 


a model for. states and cities 
throughout the nation, and would 
impose a tremendous burden on the IN JUNE 6,815 


automotive industry 


Headed by R. B. English, district 
manager of the Ford Motor Com- Kenosha, Wis., July 2.—The Nash 
pany, the Washington dealers met Motors Company shipped 6,815 au- 


tomobiles during the month of June, 
according to a statement today by 
Earl McCarty, vice-president in 
charge of sales. 

The company entered the month 
of July with 1,939 unfilled June or- 
adopting the proposals, neither the!ders on hand. The recepiion of the 
Ford nor Chevrolet dealers will com-|new series of cars announced last 
ply with it, “but will sell their cars| week is “beyond the fondest expec- 
in nearby Virginia and Maryland. tations,” McCarty said. 


conference this week with Com- 
Herbert B. Crosy. 
Objection to the plan was reg- 
istered at this time, Mr. English 
Said, because if the commissioners 
carry through their intention of 


in 
missioner 


New Plymouth Two-Door Sedan 


an 


2 RR ray 


| the appointment of C. E. 


| month 


plant survey conducted yesterday by | 
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1931 5 Cents. $12 Per Year 


‘Floating Power’ Free-Wheeling 


In 4-Cyl. 


Plymouth; 8 Body 


Types at Prices $535 to $645 


AUBURN HALF YEAR 
SHIPMENTS TWICE 
TOTAL FOR ALL 1930 


Auburn, Ind., July 2.—Auburn 
Automobile Company shipped 3,205 
Auburn and Cord automobiles in 
June, compared with 6,717 for the 
of May and 950 for June, 
1930. 

June was 
month for 


an extremly satisfying 
the company, according 
to R. H. Faulkner, president, in 
view of general conditions and the 
fact that registrations will exceed 
the number of shipments by a sub- 
stantia] figure 


June shipments bring Auburn pro- | 
| duction 


for the calendar year up 
to 27,660, which is more than twice 
as many cars as shipped during the 


(Continued on Page 12) 


WETHERALD HEADS 
MANUFACTURING FOR 
CHEVROLET MOTORS 


Detroit, July 2.—Announcement 
was made today by W. S. Knudsen, 
president and general manager of 
the Chevrolet Motor Company, of 


ald as general manufacturing man- 
ager of Chevrolet. Mr. Wetherald 
succeeds Charles F. Barth, whose 
resignation took effect on June 30. 

Wetherala is a veteran of the 
General Motors organization. He 
entered the employ of the Buick 
Motor Company as a workman in 
1904. Seven years later, in 1911, he 
resigned the position of superin- 
tendent of motor inspection in the 
Buick plant to join the Chevrolet 
organization. 

In 1922, he was apointed factory 
manager of Chevrolet, and in 1929 
he was promoted to assistane gen- 


(Continued on Page 9) 





‘Tells Why Married Men Are Best Salesmen—See Page 3 


Wether- | 


| Mr. Knudson said. 


| nounced 


Other Features Include Constant Mesh Transmission, 
Double Drop Frame, New Radiator Design 


By J. RUSSELL WALSH 

Detroit, Mich., July 2.—A new four-cylinder Plymouth 
is announced by the Plymouth Motor Corporation, division 
of the Chrysler Corporation. Its principal feature is its 
two-point power-plant mounting, which is described by the 
manufacturer as “floating power.” Free wheeling is intro- 
duced for the first time as standard equipment in the low- 
priced field in the new Plymouth. Eight body styles with a 
new radiator design and cap ornament have wire wheels as 
standard equipment and are offered at prices ranging from 


*$535 to $645. 
New Plymouth Models The complete line includes a 
And Prices 


roadster, coupe, sport roadster, sport 
| phaeton, coupe with rumble seat, 
| convertible coupe, two-door sedan 
and four-door sedan. The over-all 


—— 


SE bate eee wes $535 bdy length is 169;°5 inches 
NS eae eee aces 565 In addition to the novel power 
B-GOOr SCGAN ..ncccccccsscs OI plant mounting and the free-wheel 
Sport roadster 595 features, the new model also incor- 
Coupe with rumble seat.... 610 porates a constant wesh type trans- 
i-door sedan . 635 |) Mission, steel bodies, double drop 
Convertible coupe _.... 645 |) frame and internal hydraulic brakes 
Sport Phaeton ; 595 | Plymouth has departed from the 
conventional three and four point 


CS dtvpes of engine mounting in intro- 
CHEVROLET JUNE ducing what it describes as “float- 
. ing power.” In its use of only two 

OUTPUT 84 597: rubber power plant mountings it is 

’ ; claimed that the vibration period 

ABOVE LAST YEAR has been set to about 5 m. p. h, 

and thus is completely below the 

driving range. The rear rubbet 

Detroit, Mich., July 2.—Production mounting is located in the cross 

. member at the rear of the trans- 

of Chevrolet cars and trucks in mission, while that at the front, 
June totaled 84,597 units, as against which is supported on a specially 
78,472 in the saine month of 1930, Constructed triangular bracket at- 
W. S. Knudson, president and gen. tached to the front cross member, 
eral manager, announced today, is located just under the watet 
The June figure prought the out- pump. It is stated that in this de- 
put of the company for the first six sign a line connecting the rear and 


front mounting point passes through 
the center of gravity of the power 


Production during June compares plant, and, in effect, renders the 


(Continucd on Page 2?) (Continued on Page 1) 
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Late News Flashes 


Springfield, Ill., July 2.—Registration figures for pas- 
senger cars in illinois for June, 1931, have just been an- 
as 11,241 units. This compares with 15,329 in 
May of this year and 16,339 in June, 1930. Registration of 
commercial units in June, 1931, totaled 1,056, as against 
1,452 in May of this year. 

* * * 

New York, July 2.—The steel industry in the entire year 
of 1931 will produce only about as much steel as was turned 
out in the first six months of 1929, according to an estimate 
of the Daily Metal Trade. 

* a 


4 
New York, July 2.—Sales of the Parker Rust Proof 


|Company for the first six months of 1931 were approxi- 


mately 40 per cent. greater than during the same period in 


1930. Officials state that the company enters the last half 
year with every indication that its sales volume will be 
maintained. 


Washington, July 2.—Three members of the Interstate 
Commerce Commission, Meyer, Lewis and Lee have been 
appointed to conduct the hearings on the railway plea for 
a 15 per cent. increase in freight rates. 
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*Estimated. 


June, ’31 May, ’31 June, ’30 
Auburn ...... ; 3,205 6,717 950 
meack ........ ceocse, Gee 9,256 4,135 
Hupp cate Ge SARE pep ew 1,631 2,154 2,606 
A ea ee 6,815 1,186 *4,600 
eer ere ee 1,739 i,toe 1,027 
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Pacific Coast Car Sales 
In May 8% Below April 


2.— Retail 
sales of new passenger cars in 


EW YORK, July 
the three Pacific Coast states in 
May totaled 18,388, as compared 
with 20,109 in the preceding month, 
a seasonal decline of 8 per cent., and 
comparing with 24,448 in May of 
Jast year, a falling off of 25 per 
cent., according to the complete 
registration returns from California, 
Oregon and Washingfbn. 

The rate of decline from last year 
was less than in April, when sales 
were off 27 per cent. from April, 
1930. 

For the first five months of this 
year, new car registrations in the 
three states aggregated 86,599, as 
against 120,334 in the corresponding 
period of last year, a decline of 28 
per cent 

California reported May registra- 
tions of 14.272. as against 15,655 in 
the preceding month, off 8 per cent., 
and comparing with 17.802 in May. 
1930, a decline of 19 per cent. For 
the first five months of the year, 
California sales were 67,792, as 
against 88.252 a year ago, a drop of 
23 per cent. 

Oregon registrations in May were 
1,837, as against 1.851 in April, off 
Jess than 1 per cent., and comparing 
with 2.564 a year ago, a decline of 
28 per cent. The five months’ total 
in Oregon was 7,567, as against 11,- 
796 in the similar period of 1930, a 
decline of 36 per cent. 

Washington's May total was 2,279 
@s against 2.603 in April. off 12 per 
cent., and comparing with 4,082 a 
year ago, a drop of 44 per cent. The 
five months’ total was 11,240, as 
against 20.285 in 1930, a decline of 
44 per cent 


NEW CAR SALES 
IN CITIES HOLD 
| UP WELL IN JUNE 


(Centinued from Page 1) 

mew car sales 545; trucks 77; June 
1931 used car and truck sales 801; 
May, 1931. 1005; June, 1930, 1038 

Philadelphia, Pa., July 2.—Regi<- 
trations all makes of cars for Phil- 
adelphia in June were 3,172 com- 
pared with 3.928 in June last year. 

Chevrolet led city in sales for 
second consecutive month June 
sales being 979. 

Ten makes cars exceeded sales of 
Jast year. 


Loujsville, Ky., July 2.—New car 
sales are improving month by 
month, June, 1931, sales were 588 
units. As compared with 763 in 
June, 1930. a decrease of but 41 
per cent. June, 1931, sales of 588 
cars compared with 729 units sold 
jn May of this year. 

For the first six months total 
Sales were 3,299 cars, as compared 
with 4,039 for the first six months 
of 1930. The decline for the half 
year has been 18.3 per cent. 


Cleveland, O., July 2.—June new 
car sales in Cleveland totaled 2,590, 
as against 3,611 in June, 1930. 
Used cars sales in June this vear 
totaled 10.656, as against 12,383 in 
June last vear. 


Classified | 
Advertising 


Classified Rates 5c Per Word 





SALESMEN WANTED 
Adjustable glare shield; attractive profit. 


Write for territery. Venus Manufactur- 
ing Co., Tulsa, Oklahoma, 






| ‘The following table shows the 
aggregate new car registrations in 
the three Pacific Coast states in 


each of the first five months of this 
year, as compared with the corre- 
sponding period of 1930: 


1931 1930 

PARIUATY cccsccesess 16,035 18,244 
Pebruary .ccccccese 12,320 22,731 
March ...cccccccces 19,747 27.310 
A eee coccccecs 20.109 27,600 
WORD 8kseeecscesvens 18,388 24.448 
co errr reer 86.599 120.334 


The following table gives compara- 
tive registrations for each state: 


CALIFORNIA 





1931 1930 

EES <veduweese ss 12,379 13,902 
DONGNOy sicereeren 9.797 17,711 
ME. be sacceesess 15,689 19,898 
ME -35ktteeeenas ss 15,655 18,939 
wen ome naeaa 14,272 17,802 

EE hahaa xe ee 67,792 88,252 

OREGON 

January ...... 1,354 963 
POEOUEY soscecacee 1,133 2.644 
ae 1,392 2,123 
PE cde ss aeewiaeae 1,851 3,502 
SY Cisvksssscenead 1,837 2,564 

eee 7,567 11,796 

WASHINGTON 

PRES oo ivcdivcvass 2,302 3.379 
eg) | 5 re 1,390 2.376 
EY i cedeweneens 2,666 5,289 
Mv <ikeeaakacesss 2,603 5,159 
MG? cicadackdeaaena 2.279 4.082 

SE eiGen ne eas 11,240 20.285 


VISCO-METER SHIFTS 
DUTIES OF EXECUTIVE: 
ADDS NEW OFFICERS 


Buffalo, July 2.—Several impor- 
tant changes have been made in the 
executive personnel of the Visco- 
Meter Corporation, manufacturer 
of a device for testing the viscoscity 
of oil. 


William A. Clare, who has been 
president and treasurer. will devote 
his entire energies to the presidency 
hereafter, Robert Donner, former 
Buffalo steel manufacturer, becom- 
ing treasurer. 

Charles A. Criqui. manufacturer of 
gasoline engines for the marine 
trade, becomes vice-president, suc- 
ceeding Frank Weimeyer of St. 
Louis. Kar] McCormack continues as 
secretary and James H. Callahan is 
appointed assistant treasurer. 

The company reports a rapid in-. 
crease in demand for its product, 
having recently made shipments to 
South Africa. China, South America 
and Autralia. Its plant at 315 
Grote Street is operating on a 
rapidly expanding production sched- 
ule, it is reported. 


ATLANTIC CITY ADOPTS 
GARAGE ORDINANCE 


Atlantic City, N. J... July 2.— 
through an ordinance adopted by 
the city commission of Atlantic City, 
public garages in the future must 
distinguish in their advertising or 
rates between hourly charges and 
that for the day or night storage. 

Enactment of the ordinance. it 
was said, followed wholesale com- 
plaints of visitors that they were 
being “victimized” by garage men. 

Motorists, it was said, would see 
a garage sign advertised “Parking, 
50 cents.” Leaving t heir cars in 


such places for the day in the be-, 
| liet the total charge would be 50} 
| cents, the visitors would return to 
find that was the hourly charge. 











; ounces 


CHEVROLET JUNE 
OUTPUT 84,597; 
ABOVE LAST YEAR 


(Continued from Page 1) 


with 113,852 cars and trucks built in 
May, which was the highest month's 
output since July, 1929. The decline 
in production May to June 
this year, however, was 6,000 units 
fewer than during the correspond- 
ing period last year, indicating & 
seasonal decline rather than the 
abrupt drop experienced last June 
when the slump in general business 
first was felt by Chevrolet. Mr 
Knudson pointed out. 

Of the volume during the month 
just ended, 78.734 units were built 
for the domestic market, as against 
70.160 a year ago, a fact which Mr. 
Knudson interpreied as further evi- 
dence of improvement in the United 
States in retail buving Over a year 
ago. at least so far as Chevrolet is 
concerned. 

The margin of difference by which 
production in 1930 exceeded that of 
1931 has gradually narrowed month 
by month during this year, and with 
the output curve intersecting last 
year's during the May-June period, 
sales in June and every remaining 
month this year are expected to 
exceed the corresponding months of 
last year, Mr. Knudson stated. 


REEVE GARTZMANN 
BUYS GRAHAM-PAIGE 
BRANCH ON COAST 


Detroit, July 3.—C. W. Matheson, 
general sales manager of the Gra- 
ham-Paige Motors Corporation, an- 
that Reeve Gartzmann, 
Ltd., had purchased the Graham- 
Paige Company of Southern Cali- 
fornia, operated as a factory branch 
for more than a decade. 

The Gartzmann organization is 
one of the oldest automobile dis- 
tributors on the Pacific Coast. 
Nearly a quarter of a century ago 
the Hawley-King Company obtained 
the franchise to distribute Oakland 
in California. Within four years 
Reeve Gartzmann became the head 
of that company and continued to 
represent the one factory for twen- 


from 


| ty-two years. 


Reeve Gartzmann is president of 
the company that bears his name. 


|H. E. Franklin, now vice-president 


and general manager, joined the 
firm back in 1925. 

Reeve Gartzmann, Ltd., has taken 
over the Graham factory branch 
building at 23d and Figueroa, espe- 


cially erected ten years ago. 


BRING SUIT TO 
TEST TEXAS LAW 
LIMITING TRUCKS 


Houston, Tex., July 2 (UTPS).— 
Suit has been filed in the Federal 
Court here attacking the constitu- 
tionality of the truck law which was 
passed by the state Legislature dur- 
ing the last session. The law gov- 
erns the length, width and pay load 
of trucks. 
J. H. McLeaish Company of Wei- 
mer, cotton factors and shippers. 

The complainants have asked that 
the court grant them an injunction 
restraining the state highway com- 
mission members, L. G. Phares, chief 
of the state highway patrol. and 
officers of Harris, Fort Bend, Whar- 
ton and Colorado counties from en- 
forcing the law against trucks of 
the company. 

The petition alleges that the com- 
pany has licenses for 1931 which 
allow them to operate eight trucks 
and trailers between Colorado coun- 
ty and Houston, all carrying loads 
of more than 10,000 pounds. The 


| 
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PARKS from ] DETROIT 


Plymouth Reflects Public 
Interest 
+. *K * 


George Graham and Golf 


* * + 
Ford Loans Cash 
* * * 





Chris Sinsabaugh—Detroit Editor | 











O, I didn’t have the heebie-jeebies, but for a moment I 
thought I had when 1 saw something absolutely new in 
automobile practice at the Plymouth plant—a stunning look- 
ing car, apparently all mirrors instead of the ordinary plate 
glass windows and windshield. You couldn't see the driver 
or occupants, yet the rig was moving along mysteriously, as if 
it was steering itself. Radio control, perhaps, I thought. I 
started an investigation and found it was a Plymouth stunt, 
designed to startle the cockeyed world and turn attention to 
the flowing-powered newcomer, 

Two thousand of these cars have been built for dealers’ 
use and they go into service in all parts of the country on 
the Glorious Fourth. The entire car is flame-colored, with 
blue and silver trim and blue and silver lettering of an adver- 
tising nature. But the trick of the idea is found in the fact 
that every piece of glass in the car is a mirror so contrived 
that while the occupants of the vehicle can look out and see 
everything, people on the street cannot look in. Ideal for 
“necking” parties, youngsters might think, but the mirrors 
are not there for that purpose—necessarily. They are put in 
to attract public attention. Of course such a car can be used 
only in the daytime, for at night the mirrors would so reflect 


the lights that other drivers would be dazzled and accidents 


would occur. 
- 7 


T first I was puzzled as to how it was done, then I 
remembered that once I had gone into a speakeasy. As I 
rang the bell I faced a looking glass, but when I was admitted 
I found that it was a trick mirror—the lookout could see me, 
but I couldn’t see him. But I never thought an automobile 
manufacturer would be able to utilize it. Out at Plymouth, 
seeking information as to how come, I heard the idea origi- 
nated with Ray Sackett and Varley Young, publicity contacts 
for Advertisers, Incorporated. Of course I felt they never 
had been in a speakeasy, so I thought perhaps I had talked 
in my sleep and that’s where they heard about it. 
a ™ * 
OR a moment I was tempted to forget that my job is in 
Detroit and I wanted to skip over to the national open 
golf tourney yesterday to watch the big boys drop birdies and 


eagles. Really, I had an excuse for leaving my post because 


‘at the tournament dinner Thursday night none other than 


George M. Graham, vice-president of Willys-Overland, was 


the main speaker of the evening. 
Golfdom now knows what a great after-dinner speaker 


_the automobile people have in George Graham, who for years 


The suit was filed by the | 


firm alleges that it has contracted | 


to deliver 5,000 bales of this season's 
‘crop to Houston, and that it will be 


unable to do so if the new law is | 


enforced. They further allege that 


the new law is for the purpose of | 


forcing them 
by the use of mctor vehicles. 

Federal Judge T. M. Kennerly has 
set the case down for a three-judge 
| hearing July 10. 


to have the cotton | = 
transported by railroad rather than | Harry Moock. ‘ . 
‘in good jobs, then Plymouth has smoothed the road for just 


| that many families, much as Plymouth has anchored its 


has been regarded as the golden-voiced orator of the motor 
industry. Several times he has been chosen as the headliner 
at the annual banquets of the National Automobile Chamber 


of Commerce. - 
- x 3 


HICH recalls the N. A. C. C. dinner winter before last, 

when Mayor Jimmy Walker of New York was on the 
bill to wind up the affair, following Graham. No need to 
remind you of Mayor Walker’s reputation for being late keep- 
ing appointments. Well, he lived up to it this time. He was 
three-quarters of an hour past his alloted time. 

The audience wondered at the length of the Graham 
speech and noted that toward the end the talk had lost a lot 
of pep. But it didn’t know that the Willys-Overland execu- 
tive was ad libbing, that he talked extemporaneously three- 
quarters of an hour past his time just to hold the banqueters 
until the mayor’s arrival. Graham won his spurs as a fili- 
busterer on that occasion. Not many men could have deliv- 
ered the goods as did the Toledo magnate. 

a ” a” 
LONG municipal lines comes the speech of Mayor 
Murphy in officially approving the new Plymouth at 
the big affair held at the City Hall on Tuesday. 

“You see, I am interested in your floating power because 
I am interested in Detroit's floating man-power,” the mayor 
told President F. L. Rockleman and General Sales Manager 
“If we can anchor thousands of unemployed 


(Continued on Page 10) 





Finds Married Men Best Automobile Salesme 


Lee D. Butler, Inc., Stude- 
baker Dealer in Wash- 
ington, D. C., States 
Most Selling Done in the 


Evening 


oe At fER trying out quite a num- 
£ f . s 
ber of sales promotion schemes, 
we have come to the belief that the 
best way to boost sales is to find 
enoucgh good automobile salesmen, 
give them plenty of work to do and 
keep « sharp eye on results.” 
Lee D. Butler, head of Lee 
D ler, Inc., handling Stude- 
bakers in Washington, D. C., out- 
lined his idea of effective boosting 
ot 


ss 
pul 


sales 
Some very definite ideas, both as 
to the type of salesman which is 
most profitable to hire and his proper 
instruction and encouragement, have 
been worked out by EF. W. Mong, 
Sales manager of the concern 

“To begin with,” he said, “we want 
married men between the of 
28 and 40. We have no prejudices 
against single men But you have 
to recognize the fact that the best 
time for selling cars is between 5 
and 9.30 in the evening, when both 
the customer and his wife are at 
home, when they can get their ideas 
together and a good understanding 
can be arrived at. 


ages 


young bachelors just can't 
go out regularly and see customers 
at those hours. It would be foolish | 
to expect them to leave that special | 
girl friend every evening. It} 
wouldn’t be natural. But this situa- | 
tion does mean that it is best for | 
us to get married men only to sell 
cars.” 
Another 


“Now 


requisite of the suc- 
cessful salesman, Mr. Mong 
Stressed, is an absolutely complete 
knowledge of his product. 

“Unless a salesman is an absolute 
master of every detail of his prod- 
uct, unless he knows it backward 
he is bound to be filled with the 
Self-created fear which originates 
in ignorance He is afraid of his 
customers, and with good reason, 
because he is likely to be tripped 
up by any keen question 

“Before we permit the salesman to 
take a prospect, we insist that he put 
in several days in the study of our 
product. He must deliver a sales 
talk or two, and demonstrate that 
he can be effective and diplomatic 
in the handling of either a critical 
or indifferent customer. 

“As to handling salesmen after 
they have started and demonstrated 
their worth, it is most important to 
remember that it is fatal to get 
into the doldrums. If a good man 
seems to be getting along slowly or 
is discouraged, some way should be 
found to pep him up and get him 
back onto his job. New prospects 
should be found for him and his 
morale bolsiered. 

“So far as routine goes, our sales 
force reports every morning at 8.30. 
We try to iron out any difficulties 
of the day before right then. Errors 
and bad selling are discussed. There 
is a weekly sales meeting and gen- 
eral sales discussion on every -Mon- 
day evening when the broader as- 
pects of selling are taken up. Each 
salesman submits a full daily re- 
port of what he has done. 

“The newer salesmen are taught 
how to direct their energies by per- 
milting them to bring their pros- 
pects directly to the manager's of- 
fice and giving them aid in closing 

“But even if a salesman loses a 
sale, we do not consider it a sign of 
inefficiency, if he loses it intelli- 
gently. By that I mean if he ana- 
lyzes the situation and locates the 
point where he slipped and lost the 
sale. The salesman who does that 
will not make the same mistake in 
the future and he will steadily in- 
crease his sales. But the salesman 
who loses sales and don’t know why 
he lost them—well, that’s just too 
pad. There’s not much hope there 

“We find that the old automobile 
salesman is not much of an asset, 
as 2 rule. He is too apt to lack 
conviction, not to believe in his own 
proposition. He has sold so many 
| different types of car that he is like | 
} @ man who has had a lot of wives) 
‘he can’t quite make up his mind | 
‘which one he really likes the best. 
¢ 
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How Dealers Put Over ‘Safety Lane’ 
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CHEVROLET 
Sales and Service 


Motor Repairing, Brakes 
Adjusted and Relined, 
Wheel Alignment 


Only Gonmim Oderroiet Replnammens Pare Oral. 


DROWN CHEVROLET 


COMPANY, 


DEALERS AND SERVICE CONCERNS of Meriden, Conn., combined in a co-operative advertising spread 


in connection with the operation 
News copy describing 


“In looking for good new sales- 
men, we find that the quality of 
positive mindedness is most impor- 
tant, while a good voice is an essen- 
tial factor. The young salesman 
must be clean-cut and well educa- 
ted, though we do not insist on a 
college education. His personality 
must be forceful but not brazen. 
These are all outer qualities, but 
the inner yirtues of courage and 
honesty must also be present, or all 
the promising surface qualities will 
presently be found to be so much 
dross.” 


BOWER DURANT CO. PLANS 
TO SELL 100 CARS BY JULY 15 
Philadelphia, July 2 Bower 

Durant Company, 4721-23 Chestnut 

St., distributor Durant is 

making a special offer to 100 Phila- 


The 


of cars, 


delphians. To introduce the new Du- 
rant “619,” companion car to 612” 
and “14” models, the company, from 
June 29 to July 15, will sell 100 cars, 
consisting of four-door sedans with 
wood wheels, at $680, and four-door 
sedans with wire wheels, at $695 
The cars will be delivered fully 
equipped and after the expiration of 
the period named. The delivered 
price on similar models will be re- 
spectively $775 and $790. 


DIAL MFG. CO. CHARTERED 

Decatur, Ull., July 2.—The Dial 
Manufacturing Company has been 
incorporated to manufacture a de- | 
vice for straightening automobile | 
fenders and expects later to add 
other types of garage equipment, 
A. J. Dial, J. P. Dial and E. C. 
Greider are incorporators of the 
firm, 


of a “Safety Lane” by the New 


the 


MARATHON DODGE 
IN DETROIT AFTER 
10,000-MILE RUN 


Detroit, July 2.—A _ celebration 
marking the completion of the first 
road the Marathon 
held this noon the 
Mayor Frank Murphy 
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AUTO DEALERS DISCOUNT 
OPENS NEW YORK OFFICE 
New York, July The Auto 
Dealers Discount Corporation, 
owned by the National Bond and 
Investment Company of Chicago, 
has opened a branch office in the 
Fisk Building in New York city 
This company now has offices in 
nineteen cities, as far west as Kan- 
It operates on a non-recourse 
plan. The New York office is in 
charge of Kirk Hilton. Jerry En- 
right is covering the territory and 
Bill Mangan is in charge of credits. 


2 


sas 


TO HANDLE CADILLAC 
Atlantic City, N. J., July 2.—At- 
lantic Cadillac Company has been 
organized by John C. Reed, William 
E. Stringer and Rose Robertson, all 
of Atlantic City. 


Haven County Automobile Club. 


various tests appears near the center of the page 


‘PHILADELPHIA WILLYS 
DEALERS HEAR GRAHAM 


Philadelphia, July 2.—Vice-Presi- 
dent George M. Graham of Willys- 
Overland, Inc., Toledo, O., was guest 
of honor yesterday at luncheon 
meeting in Mercantile Hall Broad 
Street. above Master, arranged by 
Herbert Bros., distributors of Willys 
and Willys-Knight cars in this ter- 
ritory, and attended by their dealers, 
the distributors at Harrisburg and 
eRading and their dealer organiza- 
tions, making a gathering of 250. 
The occasion was the announce- 
ment of the arrival of Model 95, 
Willys-Knight The dealers were 
addressed by Mr. Graham, Walter 
G. Herbert, president of Herbert 
Bros., and others. Enthusiastic in- 
terest was shown in the new models 
on display in the showroom of Her- 
bert Bros., 1409-11 North Broad St 


a 


BELDON-JOINER CADILLAC 
BACK IN OLD QUARTERS 


New Brunswick, N. J., July The 
Beldon-Joiner Cadillac Corporation 
has now settled once again in its 
old quarters in the Masonic Building 
on North 4th Avenue, Highland 
Park. This was the former home 
of the concern, which left to occupy 
the building at 20 Jelin St., but has 
now returned t@ its old location 
which it has leased for a term of 
vears. Both sales and service will 
lbe conducted from the Highland 
Park office, the service operating 
under the Cadillac factory main- 
tenance system, according to Harry 
F. Beldon, secretary and treasurer 
of the corporation. The office and 


ishop have been entirely refinished | automobile 


band equipped. 
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LOUISVILLE BUICK 
DEALER INSTALLS 
MOTORCYCLE UNIT 


‘Finds It Good Advertising 
And Money Saver 
In Tow Work 


J C. THEOBALD, manager of the 
“* Leyman Motor Company, Buick 
distributor and dealer, Louisville 
| (Ky.) division, in commenting on 
j;extremely satisfactory used car 
| sales, said: “At the end of March 
| we had thirteen used cars; at the 
;}end of April seven; at the end of 
May ten and on June 24 a total of 
fourteen. 

“In March we sold forty-five used 
|cars, in April thirty-eight and May 
forty-two. During June we have 
averaged a car a day, selling twenty- 
three used cars the first twenty- 
| three days of the month.” 

Mr. Theobald stated that the used 
car situation in Louisville was, in 
his opinion, good. There are no 
large quantities of used cars on the 
market, and none are dumped there 
he said 

“No distress stuff is being offered 
jin Louisville, and it doesn’t have 
much chance of selling here, as the 
| Louisville dealers co-operate well; 
| there is good feeling in the trade, 
and the newspapers also co-operate 
well,” said Mr. Theobald. 

Another feature that helps in 
| Louisville is that there are no fac- 
| tory-owned branches, wherein used 
|cars from other cities are brought 
in and dumped 

Mr. Theobald is very enthusiastic 
|regarding a recently installed special 

Indian motorcycle unit, for garage 
use, a three-wheel outfit, with dif- 
| ferential, built for towing. 

Mr. Theobald siated that this 
}machine, which is equipped with a 
{towing bracket at the front, can be 
jused to push a car in where the 
owner is available, or where a car 
can be started by the mechanic, the 
towing unit is hooked on behind the 
car, by a bracket, tothe bumper, and 
the mechanic brings in beth car and 
towing unit. It makes it possible 
to send but one man to bring cars 
in, or where a car is to be delivered 
the mechanic drives the car with the 
towing unit hooked on behind. 

Mr. Theobald stated that the new 
unit, the only one of its kind in 
Louisville, is now handling about 90 
per cent. of the calls for starting 
cars, bringing them in for repairs, 
inspection, etc.. and is cheap to 
operate 

The unit is also used for picking 
up small stuff from the various 
supply houses. It has been in serv- 
ice about three weeks, and has 
proven very satisfactory, while also 
attracting a lot of attention. 


SAFETY FREE-WHEELING CO. 
OPENS PHILADELPHIA OFFICE 
Philadelphia, July 2—-The Safety 

Free-Wheeling Company of Penn- 

sylvania has open distributing head- 

quarters at 1031 Spring Garden St 

Fifteen Philadelphia dealers have 

been appointed to sell and _ instail 

the free-wheeling device; distribu- 
tors in Upper Darby, Pa., and Wil- 
mington, Del., and dealers in the 
following cities: Wilkes-Barre and 
Scranton, Pa., and Trenton, Prince- 
ton and Burlington, N. J 


DURA-PRODUCTS NAMES 

THREE NEW DISTRIBUTORS 

Canton, O., July The Dura- 
Products Manufacturing Company 
announces the following distributors 
appointed for the sale of Dura- 
metal tire covers H. D. Taylot 
Company, 101 Oak St., Buffalo, N. 
Y.: Barker, Rose & Kimball, Im 
511 Baldwin St., Elmira, N. Y., and 
Harrison-Hancock Hardware Com- 
pany, Inc., Pulaski, Va. 


FORMS TIRE CONCERN 

Buffalo, N. Y., July 2.—Morris 
Shulimson has organized the Mur- 
ray Tire and Accessory Store, which 
has opened for business at 293 Mor- 
timer St., with a complete line of 
accessories, tires and 
tubes. 
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ORE than ever before business men in this country are| 


coming to realize the tremendous extent to which vary- 
ing phases of commercial activity are dependent on one 
another. re 
perous unless all others are enjoying good business. | rhe 
health of any given industry will vary with the condition of 
all industry and business. If, for instance, the shoe industry 
or textiles is having a bad year, that fact will be reflected in 


No one industry can be wholly healthy and pros-} 


the automotive, industry or the food industry, even though | 


these may appear to be doing a top-hole business. If condi- 
tions in the ailing industries were good, those in the pros- 
perous ones would be so much better. 

At the present time most industries are at least a trifle 
wan. They are probably in the early stages of convalescence, 
but even this is scarcely apparent to the naked eye. To most 
of us they look sick. 

One of the industries that has been hard hit in this 
depression is the railway division of the transportation busi- 
ness. The railways are suffering from reduction of ship- 
ments brought on by the business recession, and they are 
suffering also from the growing competition of highway 
transport. Passenger motor cars, trucks and buses are all 
taking something away from the railways. 

No sane observer wants to see the railways suffer. The 
railed carriers are the backbone of our transportation sys- 
tem. To them we must look for the long distance transport 
of passengers and freight. The railways, with their far-flung 
payrolls, put money in circulation all over the country, They 
provide livings for millions of people, they are important 
factors in maintaining the buying power of the country. No 
one wants to see their beneficent influence on the economic 
system of the country destroyed or even weakened. 

On the other hand, no sane person will want to see the 
railways destroy or weaken other forms of transport, in an 
attempt to divert revenues that they have lost back into their 
own coffers. It is no secret that the railways, some of them, 
at any rate, have lately been conducting a campaign to elim- 
inate bus and truck competition. Surely this is a reactionary 
and ultimately destructive method of meeting present-day 
conditions. 


The railways for many years have been hampered by a} 
| today just so long as we have the 


government control and regulation of an extremely paternal- 
istic type. They are not permitted to do anything much with- 
out permission from Federal authority. It is a grave question 
now whether in the public interest there should not be some 
relaxing of these prohibitions, always with adequate protec- 
tion of the public interest. 

To us it would seem to be a far more constructive move 
to permit the railways to branch out and supply all forms of 
transportation with profit to themselves, than to throttle 
other transport mediums that have already proved their 


worth. 


yailroads should be considered the backbone of the transporta- 
tion system, with other forms of transport as the ribs. This is 
an apt simile. No one wants to see the backbone of our trans- 
portation system broken or even dislocated, and, by the same 
token, the backbone will not find any ultimate advantage in 
breaking off the ribs. 

The truth is that we have on our hands a tremendous 
job of co-operation in co-ordinating all our methods of trans- 
portation so that none shall suffer, but all gain by close 
association. If the railways are best fitted to operate all 
forms of transportation, eventually they will do so. Instead 
ef confining themselves to railway operation, they will become 
general purveyors of transportation. 

Incidentally, there is a lesso nhere for automobile dealers. 
Instead of confining themselves to the single task of selling 
new vehicles, they must, if they are to survive, become mer- 
chants dealing in motor transportation in all its forms. This 
includes not only new vehicles but seyvice, accessories, parts, 
fuel.and lubrication. ; 


| 


| 


One railway president has recently suggested that the | 


| 
| 
| 
| 


| 





Differential Discussions 


1% this column Automotive Daily 








News is glad to present the opinions of its readers on topics related 


directly to the automotive industry. Automotive Daily News, however, must disclaim responsibility for 


such opinions. 


All questions regarding merchandising, technical problems or other information pertain- 


ing to automotive industry will be answered without charge in this column. 





Dealers Question Good Faith in 


Automotive Daily News: Where is 
the agreement that all manufac- 
turers decided on last January at 
the New York show, as to a certain 
time for showing new models? 
Where are the promises that have 
been made to the buying public? 
Aren't there any ethics among the 
manufacturers today, or is it a case 
of where they promise anything at 
a meeting and do anything they 
want to after they adjourn? 

It seems to the writer it is a 
deplorable thing to have happen at 
this time of the year, especially 


with the depression that we are in| 


and with the promises that were 


made to the dealers and the buying | 


public by the manufacturers. It 
seems to the writer that when the 
manufacturers do this they are 
breaking faith with their dealers 
and owners. 

The writer would think that the 
manufacturers would have realized 
that their agreement was one that 
made the dealers very happy, and 
one that would have helped this 
great business immensely if they 
had stuck by it. 

The writer sincerely believes that 
such companies will be responsible 
for not only a lot of their own deal- 
ers going out of business by 
end of the year, but also a lot of 


the dealers of other manufacturers, | 
if they make a public announcement | 
mode] at this | 


of this mid-summer 
time. For without a doubt it is 
gOing to throw the public in a frame 
of mind where they are going to 
wait for other manufacturers and, 
without a doubt, all manufacturers 
will start doing the same thing. 
Personally, the writer does not 
believe that the automobile dealers 
are in a financlar position to go 
through with a thing that is bound 
to cost them the money which the 
change in mid-season will cost them. 


The writer believes that this is like | 


a fellow that has been out on an 

all-night party that is trying to 

take a bracer to keep himself going 

the next day. L. M. MILLSAP, 
Cedar Rapids, Ia. 

News: After 


Automotive Daily 


reading a few of the “cure-all” sug- | 
gestions in the News, I am not sur- | 


prised that we have the trading 
problem still with us. Just so long 
as we have the class of dealers we 
have today, we will have the trading 
problem. And we will always have 
the same class of dealers we have 


present type of factory officials, for 
that is where the trouble lies. 
It was generally understood that 


COMING EVENTS | 


JULY 


4—Altoona, Pa. Automobile race. 
19—Nurburg-Ring, Rhineland, Germany. 








Automobile Club of Germany, grand | 


prize race 


SEPTEMBER 


1- 3—Cleveland, O. Hotel Statler, Society 
of Automotive Engineers, twentieth 


annuel aeronautical meeting in 
conjunction with National Aji: 
races. 


8-17—Utrecht, Holland, 
and truck show. 
16-17—Atlantic City, N. J. 
troleum Association, 
ing, Hote] Traymore. 
20-26—Springfield, Mass. 
Exposition. 
21-25—Boston, Mass. 
Society, meeting. 
28-29—Atlantic City, N. J. 


Utrecht Fair, bus 


National Pe- 
annual meet- 


Eastern States 
American Welding 


National Asso- 


ciation of Motor Bus Operators, 
fifth annua) meeting, Hotel Am- 
bassador. 

26-Oct. 2—Atlantie City, N. J. American 


Electric Railway Association, an- 
nual meeting. 


OC1 OBER 


1-11—Paris, France. 
mobile Salon, 

2- 3—Houston, Tex. American 
of Mining and Metallurgica] 
gineers. petruleum division 
ing 

12-16—Chicago, IIL 
>i 


ceil, 
14-16—Pittsburgh, Ba. Society of Indus- 
trial Engineers, convention. 
15-24—London, England. Internationa) 
Motor Exbiktition, Olympia Hall. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Aviomcbile Exposition, 


En- 
meet- 


National Safety Coun- 


the | 


International Auto- 


Institute | 


short-sighted policies promoted by 
the automobile manufacturers. 
P. E. FROST, Boston. Mass. 


a group of prominent manufactur- 
;ers Of automobiles got together last 
fall and agreed not to bring out 
new models except during Novem- 
ber and December each year, and 
what happens? Each one proceeds | 
to cut the other fellow’s throat! 


One manufacturer brings out a new 
model; another, who is not in a po- 
sition to bring out new models, tries | 
to offset by an inside bonus to the 
dealer organization so that they 
may make long allowances. 


The agreement among N. A. C. C., 
members not to offer new lines dur- 
ing the selling season, but to hold 
back such announcements until the 
last two months of the vear, has 
certain qualifications. In the first 
place, a number of companies at the 
time the agreement was made said 
that while they subscribed to it in 
principle they could not put it in 
| practice this year because of plans 

The factory wholesale man, look- | already formulated and too far along 
ing for new dealers, takes the best | to halt. Then again, this rule was 
he can get, and in a great many|intended to apply only to the in- 
;cases appoints dealers who are not} troduction of lines replacing models 
fit to run a peanut stand, to say | already on the market, thus mak- 
nothing of handling a business as|ing necessary “cleaning up” opera- 
complicated as the automobile busi- | tions during the active sales sea- 
ness. son. If a company desires to bring 

We will always have the problem | out a brand new line that does not 
with us until the manufacturers get | replace one already on the market 
together and cure the trouble at the | it can do so, even though it agreed 
starting point. Dealers’ trading|to keep the agreement for model 
problems and financial condition |announcements at show time only. 
today are only the result of the |—The Editor. 


‘Dealer Outlines Method : 
Of Insuring Profits From 
Automobile Sales 


Automotive Daily News: I have been very much inter- 
ested in figuring what is going on in Automobile Dealerships 
and how long this one, that one, or the other one will Jast. I 
have seen lots of them go down and there are more to follow. 
1] admit that I am in the parade but when my time is to come 
I won't say. I have been in the automobile business ever 
since I severed my active connection with a bank in my home 
town, I have held every position in that bank from janitor to 
president and am now Vice-president and Auto Dealer. with 
one of the best cars in the world to sell and make money out 
of, but it is more than a man’s job to make money when 
conditions are ‘‘as is’ (dealer’s expression). I have thought 
this business over from every angle and in my opinion some- 
thing must be done. “ 


The manufacturers must act be- 
cause they are the basic figures, 


er and give him a square dea). The 
;contract should cover a period of 


| they produce the new automobiles | twelve months with an option of ex- 
}and they must be sold. Can they | tension or cancelation offered the 
sell direct. to the consumer? No.| dealer. He should be given terri- 


Then they must have an agent or/tory to justify an investment of 

| dealer that they can rely upon to/capital. The dealer, in return, 

| assist them in doing this. The | should give sufficient talent and ef- 
| 


fort to satisfy the manufacturer 
with sales in the said territory. He 
should have a respectable place of 
business and capable personnel in 
all departments. The manufacturer 
and dealer should have business men 
representing them in the field work 
who are trained to operate on a 
plan of good honest business prin- 
ciples, “‘no grab hooks needed.” but 
a firm positive business decision in 
all transactions. By this honest 
business-like method the manufac- 
turer and dealer would prosper be- 
cause they would co-operate. be 
friends and make friends of 90 per 
cent. of their customers, namely: 
New car buyers, because they get 
dollar for dollar value, and used 
car buyers, because this less for- 
tunate personage has, like the deal- 
er, been made the goat of today’s 
automobile business principles and 
he, too, should be able to buy his 
car worth the money, and not be 
forced to pay the unreasonable price 
based on the foolish dealer's allow- 
ance, which in most cases has been 
unquestionably absurd and _ this 
poor creature has been ridden to the 
end and now the dealer has no one 
to impose or transfer his burden to, 
SYNOPSIS 

Manufacturer of the car— 

Tie up with a real dealer, 

Give dealer territory and privi- 
leges. 


dealer should have capital, reputa- 
tion and ability, including ambition. 
If the manufacturer can make a 
connection of this character he 
should take advantage of the oppor- 
tunity and tie in with the party or 
parties and give them some induce- 
ment to entice them to invest their 
capital and support in that commu- 
|/nity in which they are to be the 
agent, representative or dealer of 
said manufacturer. 

As I see the facts or privileges 
embodied in the manufacturer's con- 
tract of today it is the most one- 
sided agreement that was ever 
drawn and signed by man. The 
| facts are that the dealer agrees to 
everything without any considera- 
tion or compensation from the man- 
ufacturer, except that he may use 
the trade name conditionally and 
;}can buy cars and parts from the 
factory, and that we dealers can 
get cars when we want them, or 
| maybe before, if we honor S.D.B.L. 
—Slap Down (Cash) Battle (with 
our) Loans—in other words, just 
here I will say this plan means the 
dealer furnishes the warehouse and 
takes care of the interest on the 
| stock carried on hand independent- 
lly. All these impositions and many 
others are forced on the _ poor 
| thoughtless dealer and he seems to 
| like it. 
| What should be, in the automo- 
(bile business is; First,,the manu- 
'facturer must consider his co-work- 





(Continued on Page 10) 
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> ze new Plymoulh 


My dear Mr. Chrysler: 


We see by the papers, unless you have been badly 


misquoted, that your company is coming out with a new 
Plymouth priced at $500 or thereabouts. 

Well, sir, it ought to be a lot of fun. 

You and your boys have always been bears for punish- 
ment and picking out tough jobs. In this new venture, 
you move in the fastest company there is. We wish you 
the best. 

Anether bottom price car ought to be a good thing for 
this couintry. A few years ago, When Mr. Ford filled the 
bracket all by himself, things were getting rather monot- 
onous. The roads began to look all alike with model T's. 
If you couldn’t afford a big car and didn’t want to walk, 
the model T was all there was. And as its style and color 
scheme were rather limited, you had a choice of either 
black, or black. 

Then Chevrolet came into the picture, and the new 
Ford came along too, Both of them livened up things a lot, 
and put a lot more color and zip into our national life. 

But for the past year, the situation has been rather 
monotonous again. Those of us who have to putter along 
in our Before Crash cars have gotten tired of being passed 
by either Fords or Chevrolets. A little variety will be wel- 
come. And the customers will welcome the wider choice. 

There is one nice thing about doing business in the 
lowest price class. You know where you stand right at the 
outset. You don’t have to worry about Cadillac and Cord 
and Rolls Royce. Your competition is as obvious as a red 
light on a one way street. 

And you don't have to go around with a microscope 
or a statistician to find your prospects. The woods are full 
of them. Anybody with a desire to own an automobile and 
net liquid assets amounting to $133.34 plus delivery 


charges, is a possible customer. 


A: THIS point, we come in. We think that The 
News can do a lot for you in selling your new Plymouth 
in and to New York. 

Of course, we realize that newspaper advertising is 
not the easiest means of persuading people to buy an 
automobile. The very best form of advertising is to have 
somebody in the block buy the car. You watch their 


younger sons and daughters treat it like an airplane, so 


you know just what the car will stand. You see it at the 





curbside often and long enough to like or dislike its looks. 
You get the owner’s verdict. And you either make up your 
mind that you want it or don't want it. No other form 
of automobile advertising is so effective. 

But—it takes time! 

An awful lot of sales must be made before people in 
New York even have a chance to see your new car. And 
selling a car in this price class is not a waiting game. 

If you want to let all of New York know about your 
car in a hurry, The News can do it for you—more easily, 
more quickly and more cheaply than any other medium. 

The News reaches two-thirds of the families in New 
York City, and one in five in the suburbs. 

The small page gets your advertising to the eyes and 
minds of more people, more effectively. 


And the largest circulation in America has the lowest 


advertising cost. 


= readers apparently are spending just as 
much money as they ever did. Our advertising has grown 
every month during the depression grown faster than it 
did before. And more New York department stores are 
using more space in The News although they are using 
less space generally and spending less for advertising. 
Another thing—The News has among its readers not 
only more car owners, but more non-owners. An attractive 
car at the bottom price is going to interest people whonever 
owned a car before in owning an automobile. There are 
full-profit first-car sales for you in this market. We think 
The News can make them for you. 
Moreover, we reach more young people, more young 
families and more women than any two or three papers 
in this market. Young people and women are going to 


represent a lot of customers for the new Plymouth. 


W. AREN'T so sure that we could bring people 
into the showroom to buy Imperial Fights. In fact, we 
doubt if any advertising medium can do that. But we have 
brought people into showrooms to buy cars at a thousand 
dollars. We ought to bring in twice as many for you. 

If you want a running start in the hardest car market 
in America, we urge you to use a let of News space. It is 
the cheapest, quickest and easiest way of letting people 
know what you have, and making some of them want it. 


Sincerely, 





THE NEWS, NEW YORK’S PICTURE NEWSPAPER 


Tribune Tower, Chicago + 





Kohl Building, San Francisco +t 


220 EAST 42nd STREET, NEW YORK 
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po West Frankfort; H. & N. Motor | ard: Etown Motor Sales, Elizabeth- | Kesler & Jacobson Motor Company, 


| 
D ] 7 | Company, Collinsville; Auburn Lake | town Iron Mountain 
CW @a er Appoin men S Forest Sales, Lake Forest; Housel LOUISIANA Hudson—Forburger Motor Com- 
| Motor Company, Galesburg; John S Studebaker—Ben Samuels. Mans- | pany, Niles 


MINNESOTA 


iB St tes d M k {| Hannion, Inc., Chicago. field 
j a an at eS | INDIANA Hudson Henry Vatter Garage Hudson—tTrail Garage Odessa; 
Wood City Motor, Cloquet; Auto- 


Willys-Overland—Barton Motors, 1¢., Shreveport 








—_—s ee +e Ee . ; Dy 
IDAHO ILLINOIS |Inc., East Chicago; Millersburg Ga- MAINE motive Service, Proctor. ae 
Tarr’ , J . : ' rage, Millersburg; Jackson Brothers Graham-Paige — Roscoe Clinton Studebaker—Blooming Prairie 
Durant Tarr’s Day and Night Graham - Paige Goesel Motor Kok Wi se Wate McFadden. Bath: Charles A. Put-| Auto Company, Blooming Prairie; 
Garage, Boise; Hill Motor Company, Sales, Blue Island; Wallace Garage — ~ancang ag egnadndaapr oie ; an . Ro i: o 'D E Cc . cai David Ryan, Marshal] 
Weiser; Goodman's Garage & Super! Salem; Rock Island Motor Com- _Hudson Pete & Harry's Motor mar Sent te Black Suicaiiene Willys-Overland—Corner Garage, 
Service, McCall; Auto Service Com- | pany, Rock Island | Company, Bloomington Millis: Howard L. Russell. Falmouth | Belle Plaine; A. L. Smith Motor 
pany Glenn’s Ferry; Riverside Hudson—Fidelity Motor Company, Auburn—Bedford Auburn Com- Myresice Ralph <- aaa Motos Company, Grandy Adams Motor 
Garage, Emmett; (Associated Deal- Fidelity pany ‘(Lou Leventhal) Bedford; Company. Auburn: Russells Garane. Company, St. Paul; E. Piche, De- 
ers under Tarr’s Day and Night Studebaker—D. A. Piper, Olney; |Chaney & Smith, Inc., Laporte. St. Albans; Ralph S. Things Snrins _ | troit Lakes; Halma Sales and Serv- 
Garage); Keystone Garage, Poca-| G. F. Detwiler, Aledo | Graham-Paige National Auto | vale ; ice Company, Halma 
tella: Bradford Auto Company, Willys-Overiland—Waindle Motors, |Sales Company, Elkhart. Willys-Overland A F Danie] Auburn—Wadena Durant Com- 
Hailey; Albert Motor Company, Inc., Chicago; Slonneger & Sons, IOWA Motor Company, Augusta: Payson-|pany, Wadena; C. I Stebbins, 
American Falls; Kilgore Auto Com- Washington Studebaker—Hannah Motor Com- | Pope. Inc., Portland; E. C. Bump, | Crookston; Enos Ashley, St. Cloud; 
pany, Preston; D. A. Stone & Sons Auburn—Hoener Motor Company, pany, Fairfield . 7 Wilton C. A. Peterson, Northome; Kicherer 
Aberdeen; (Associate Dealers under Quincy: Durfee-Douglas Sales & Willys - Overland oe Gass MASSACHUSETTS Motor Company, Minneapolis. 
ae ce ee : srbeciapithe ster Broth | burg; Preston Motor Company: Man- |and Service Company, Somerville; Studebaker—Standard Auto Com- 
chester: Medinger Motor Company, | Jesse O. Newton, Greenfield; Savoy | pany, Clarksdale; Robert Heyer 
Monticello; Goettsch Motor Com- | Garage, Attleboro Motor Company, Corinth 
pany, Atlantic. | S$tudebaker—Seraphin & Towne MISSOURI 
KANSAS bse ase Melrose Motor Mart, Inc.. Studebaker—Ashlev Motor Com- 
Sct Pinatas Melrose pany, Pierce City. 
Pee etl . bg ig or _Hudson—Arthur C. Sauers, West-| Auburn—Wiggins Motor Com- 
: rt field. pany, Carthage; Crites-Kern Com- 


Willys- Overland Trexler Garage, Auburn—Homestead Motor Com- pany. Cape Girardeau; Hichman- 
| Bogue; Vv. T Pickrel, Goodland; |pany, Roxbury; Whitehead Motor wee ot’ Sena 

ee Thomas, Quinter; W. L. Company Melrose; Lafayette Graham-Paige—E. W. Tedlock 
Jackson Garage, Rexford; De Nio’s | Square Garage, Inc., Cambridge; D. Motor Company, St. Joseph; Wren’s 
Super Service, Russell; Pope & Wen- | w. packard Motor Company, Brock- Gareae ey 
|ger, Selden; Anderson Motor Com- | ton. arage, ane. 





pany, Garnett; Pioneer Auto Sales, MICHIGAN BUICK DEALER EXPANDS 

me tag rt Smatzer oer Com- Graham-Paige—Johns Motor Joplin, M., July 2.—The Simons- 

gata Smith Motor Com- Sales, Detroit. Wiles Company, Buick dealers in 

any. Inc. Wichita: Hays Motor | Willys-Overland—Watford Motor Kansas City, have been granted the 

oe sf > Vhat . Re ~ | Sales, Detroit: Thumb Feed and| Buick dealerships for Joplin and 
Company, Hays; Waisner Brothers, | : ; pana 

Atchison: the Wichita Auburn Sales | Sales Company, Peck. four adjacent counties in southwest 

wer, | Company. Wichita | Auburn—Haselswerdt Motor Sales. Missouri and have established head- 

SNe | oF “ s Chelsea; Powell & Swarck, Mount | quarters in a building formerly oc- 

ei KENTUCKY 'Clemens; Fred J. Teeple & Son,/cupied by the Lanpher Motor Com- 


Studebaker—Charles Kinner, Haz- Howell; Hall-Slagh. Inc., Mason; pany, Reo dealers 





Camubative New Commercial Car Registration Statistics, May, 1931 


Returns for today: Colorado, Georgia, Maine, Mississippi, Oklahoma and Wyoming 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Wlinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Some of this data has been published previously, but it is giver: here complete for the convenience of 
our subscribers. Readers desiring county, city or town lists, or lists in any given section, may obtain these by addressing any of these three companies. 
Commercial car registrations do not include busses. Comparative figures for May, 1930, will be found on Page 7. In this table 46 states and theDistrict of Celumbia. 









States 







national 
La France- 

Republic 
Studebaker 








Inter- 
Mack 
Stewart 





Chevrolet 





329Alabama 




















Alabama a 1 . 2] 
Arizona | | | 48,  -— x. 1 we 2) —_s = hm. Ud on 163/Arizona 
Arkansas | | | 63, | | | 10; #2 13) ~*| ~ | Ret cae eee ee es ee 5} lj | 2|  190\Arkansas — 
California{  7| 6414, 2 | 5{ 1086 34)" 96)—=—=<i YC‘ ;ti‘“‘RS*éiTYC‘iCSC‘éadS(C( ‘SCAT sCG)—t=iCté‘idYTSCS7|~Ssd|Ss«G8|_S «1935, California 
Colorado | Ct 83 | 18 | jf ¥ ay § i rs 2; a:  4[ «6 4; -366\Colorado — 
Conn, | | 58} 4) 4} f 0} s—“(i ey CtCi‘“iYStSt*CYC*~dS:C(<ti‘ a 8; 5); 2| 15, 615Com. — 
Delaware | 4) | 4) | 2%] COU CY CU SCY CT CTCCTté<S  ; Ct‘iYTTCTCOT!TCUrTT!LUCUrUT!LCULrLUCUmd UY CU 8 si Delaware — 
Florida | | | (122) 77 | | Yj 4 is #2 ay yy 1 | 6 | {| Js | 2 2) OW  [ 2  364Florida 
Georgia ||| 139) yy ; |; fj ta emhlhTlUua.hCUmdtltlmCUCUOCUrmhmCUhLhUrDThCULDT hhh ET a os fF 4 428 Georgia 
Wdaho | | | _ 56 ee ee a) ] ee i! ——f 4 | | 3) |. | 179!dahe 
Minois | 3} —5|_—«429)— 36,71) | S| SiYSsC8Ss«CG4—SC«CCB,’SSC'TWSCS~«SY;~C«‘“ ~_ -— =. 5} CY: sw, sCSsS:C(<‘ésé“SésY!#éC«*CDA)OCO«CO O89) ~=«1452'Minois 
Indiana | 1| 13/ 330) 8) 57) os 382, «26,94 a ? ~ «| 1 ; 16 4 5 980 Indiana _ 
Towa | | 33) 8 4) | } 1 359 4,112; 1 ~ | diy |. (19 1 4, 18 3) 906 Towa 
Kansas | (| 4 196 2 19 | a 166 ~—«9|s«*SS l . .- 4 9 iT ww 1} 480\Kansas 
Kentucky | =| —3|_—s113 35 «14 / } WY 147 5} 43) 3 7 6| — ae. a) 2 359 Kentucky _ 
Maine | 1 253 3,49 | 3 404 28 7 5| 1 14 1} 4° WY 4 791\Maine 
Maryland | 9 5, 144 6 18 1] 2; 224, 2446 14 ~~ 6] 1 a a 518 Maryland — 
Mass. | 34 12; 288 9 7 2 1 | 20, 828 49° 81 5, 24 2 22 | 25 2 20 18| 5 11 1536 Mass. 7 
Michigan | 3, | _—_—:330 5; 49) 1] 19, 765 23; —«6) 6 6 1 | 17| ] 2 8 2 1} 10 &| 14 1324 Michigan | 
Minn. | | | 328 15! 30 : | 7; 413) 10, 128 ] 4 1 | 14| 3 20° 6| 25) ~ 9 1013;\Minn. 
Miss. | 22 os 4 | 71 8 1 1 | | 3 162|Miss. 
Missouri | | 7,329, «10H |} 9 366, 10, 42,1 1 2] 1 ij 9 5} 5] 11] 2 847 Missouri 
Montana | ] i) a 3 | | | 6 6 30, a r 5; | WY . WY | > 2 +| 2  159\Montana 
Nebraska | | 148) 3)—S«12 1] 228 4 54 2 = 7 1} 9% | 9|  478Nebraska 
Nevada | _ __ 26) 2 | 41 3 2 | 1 2 2| 4 83 Nevada 
N. Hamp.| 1,__:11,.—~S972,,~S@d'Ss 161, 7 ~—~*«10 1 5 | 1 6 cc) a. __|___ 287,N. Hamp. — 
N. Jersey | 14 6 470° 16; 108 | 13, 675 40; 74 a) 3 2 1 6} 9 3 19 271 «12 3| 50 1581.N. Jersey 
N. Mexico | | a 1; 1 91 1; 10 i\- é 1 3] = 162 N. Mexico” 
Nor, Car.[1| | _—245) | ; | 267 5, 36 2 1 4] 1 zz 10 598 North Car. 
Nor. Dak. | | | 78 | 16 rT | | 82 a | | oe e ya 1, 3 263 Nor. Dak. 
Ohio [ 4 7 424 6, 90 1] 7 707 29, 106 i] 10 4 14| 5 2 13 31 18, 35) 61 1575 Ohio a 
Oklahoma| —_|__sl|_—«164— 119 | 155 5 9 1 1 - 1 sh. 3 364 Oklahoma 
Oregon | | | 110\ 9 | 4; 210 li; 2 | a. |  #3f 6 6 | 2{ | | 412} #399/0regon 
Penna. | 24, 22| 610,15, 159; 3 3] 13) 1043 35; 132; 9} S29 2 8 —«15| 2 14 35 34 2, 21{ +38) = 4| 45| 2317 Penna. 
Rho. oe ne ae | le he ae a a LT me he hr dh me | || 3) 2] 234)Rh. Island 
So. Care . 4 | 125) . | l | i — se, ee e”:h Uh! Ul Uh Uh UL) ee, ee ae ee 
S. Dakota| | a ae || | -—. + a. - .t -— 2. oe 1| . ft... A en | 2198. Dakota 
Tenn, | 109 19 | oo le af 2 af yr , 4 1 7. 2° ~—C—|sti‘<‘saT*YT;!SC]:~S~*«*dL:«Cté‘é‘Y]:C*é‘é‘«ék Wee see 
Texas | 1/10, +649, +10, ~—-22 1 | F mo of iy | a4] may ] a 5] Oo | 1i{ 1611\Texas 
Utah || | 55} = 1 l | nm et ft en es ea ee lO .. .. a. oe 5 Ee ade that 154\Utah : 
Vermont | | 1 47| 10 | | 99 Ss, cies 22 Ate aee 5| ae | os | | 8 | | 198\Vermont 
Virginia | 5|  3| 325, -2)~~=«27 || 6 338, +4) 44) 2) 4 ce ee i 3, ST SSCS] S|] 95|Virginia 
Wash'ton | 96 a | | | at. nn ee, oe ee 399 Wash’ton _ 
W. Va. [ij _ 3} 150) 1] | TOT 1] 5| | ) di | | S| 8 #+=| WY 391|W. Va. 
Wiscon. ; tt 8t9j 179 | 2 402; #17 ~+5o|)6CU}ltlCU TTC! _ aa 3| i; 18}—<S~:ti‘(<ié‘i z;:StCidTCSTSs«éd}S—s«é900| Wiis 
Wyoming | || 41; S| 10) “a 1| mt ee 6 ee ee ee [ 111/Wyoming | 
D. of Col.| 3j | 46 +6 3) 2 a 124, —=«aCi‘CSS SS eT oe l a | 4| 215|/Dist. of CG. 
Totals | 118| 113} 8897| 204! 1298; 10; 13 | aa 13617| ~ 459, 2076] 36, 229; 16; 29; (247) 19{ 89) 85; 396;  16{ 200] 331; 17| 452 29125, Totals _ | 
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Nrysler | agency for automobile accesson@a@ 
| 
| 


Michigan Car Sales Drop ae 3 S| Foreign Trade ad parts for los 
Only 1.7 Per Cent. in May ec" 26 e] Opportunities 


52162—Vienna Austria; agency 
for automobile accessories and tools 
urant : ‘ ‘ — 

RO1YY Seales’ . ia » 
at 197] 2 , : ; 52177—Paris France: agency for 
: = ‘ so S04 Washington, D. C., July 2.—For-)} 2utomobile accessory novelties 

JEW YORK, July 2.— The sea-| Austin ‘ ‘ ne “\ | eign automotive trade opportunities 52169—Athen Greece aveney 
e . - eer ‘ ank] ’ 113 on . d Ss 7 : aven 
sonal decline in new car sales Buick ee e l Gr 472 gqg | Just announced by the automotive 24q purchase of lubricating pistols 
in Michigan in May from the pre- Cadillac . 93 ee ee _,| division of the Bureau of Foreign compressed air for parave oan i 
. a “ -] ThA 4029 ©] y Qs 3 : ; MESS al 101 aravres ala = 
ceding month was only 1.7 per cent., | Chevrolet li 4 082 ‘ sass ; ~. | and Domestic Commerce of the De- vice stations 
os . . nat 209 422 2 i mobi , 2 515 Sle ] 
and in that month six makes of cars | C! ie! vos ‘ od . e190 | partment of Commerce are listed FONK?__aua heeshoa’ 
ce Ps 7 ) r ‘ ‘ If < oly 24V00—HOVaNeCY Austraha apconcy 
were more heavily registered than Olt oh ; 0 | below ; : 
a year ag according to the com- Ve Sot 184 1 a eanreree abe oe ; for motor trucks, low price, capacity 
or ago, acco i) . De V pe >| Ma Additiona]) information may be) ynder one ton 
plete registration statistics. ¢ aux = a ~~ | Nash 20f 560 | obtained from the bureau and its cnn : s 
* Dodger seuse of a0) (3 : . 4 92325 Kolin. Czecho-Slovakia: 
The May total in Michigan was 2 16 4¢ | Oakland 2 749 | district and co-operative offices by) purchase f automobile accessories 
“ 2 435 i . = . 4 : Bo urens Ol ¢ mo € access¢ . 
13,921, as against 14,166 in April, and | p, £19 <A 1¢, | Oldsmobile 2.274 2,209 | duly registered firms or individual 52213—Bon et India anion {or 
SS ‘ ae ole “a a* ‘ DLAI > IDAaAY a, & ) 
comparing with 21,076 in May, 1930 ae oe on Eat nia | Packare 228 537 | upon written request, giving the automobile - copper peli ! ead 
: : ] 4.440 LV.0O9 « : S ‘ al ] i ' ; i@s 
a decline of 34 per cent. For the .W\..); )| Peerless opportunity number. vaskets ; 
¢ figa m © ; oe hi- ; aee rig rroy DT 2 6 , . at : ‘ ana . 
first five months of this yea Michi- ‘yaham 156 274 & wih ree A ow . ° ! ; 51832— Vienna. Austria; agency for 52229— Vancouver, Canada: agency 
gan new car registrations totaled | pigeo) 196 337 197 | Plymout! } “95 | automoble accessories or purchase of automobile door 
52655. ¢ . jar it j . iat ; en ar Po a é 2,2 . 7] 
52 655 compared with 81.404 in ; upmobile ‘ Bt = nibiac 51984—Berlin. Germany: agency handles 
the similar 1930 period. off 35 per yp. gain : 3 G! 4: = oa for automobile accessories and parts, 52211—Siockholm, Sweden; pur- 
cent Lincoln .. ce ae "6 og | Vbuaebake! ~"s | including novelties chase of automobile door and win- 


on ¢ i} 5 a e | Stutz 2 - a 
owing are the month by month | Marmon 0 . 4 Vikins a 51909—Calgary, Canada: agency | @OW awnings 
: king : ; 


r€.ail sales of new cars in that state Nash ‘ 0 105 r | Whippet — 993 |\#or automobile flag holders. 
192] ‘< ; 19020: ak j 1S 9 oe : Pes oa fr 
for 1931 and 193 Oakland : | Willvs 718 672| 61910—London, England; agency 


a 1000 | Packard - 14 g9 | Willys-Knight 29 147 | for automobile garage equipment 22 Y 
Packard y) s- ght ‘ 9 ears 


January cea 5,993 9.913 p = ’ | Miscellaneous 3 79| 51985—Istanbul. Turkey; purchase 
February 7.817 11,742 | = SSesees 7 of automoble horns, electric; cheap.|| of i i i 

: ree-Arrow 7 9 : ’ : oO rogressive engineerin 
March 10,758 17,719 aire a an Totals 52.655 81.404 51911—Stockholm, Sweden; agency polar, caanaclt tt & 
Apri] 14,166 20.964 | = ee - Stel gin the market at this time and purchase of automoble hydraulic | | - 


May .. 18921 21076 | Pontiac . a jacks, socket and other wrenches, | 


44 ; = i 
a Nei - 32,605 61,404 - : 3 INTERSTATE BUS LINE ‘electric drills for garages. tire| Brockway Indiana 


7 ; Studebake1 
The six cars which were more ¢ ' . patches, repair kits, car washers, | Trucks 
Stutz U| Butler, Pa.. July 2.—The Welsh brake Jining, spot lights and hones 


heavily sold in Michigan in May of Viking ie 1 Bus Transportation. which onerates 3 
this year than last were Auburn Whippet . ' | about 500 pra of hone aoe cial a 51914 Toronto, Canada; agency They comprise every up-to 
Cadillac, Chevrolet, Chrysler, Dodge) wijjyc _ 167 . B ; ? hi _ lishe ‘eer? se for automobile specialties | the-minute feature of design 
and Pontiac. Wins ... 46 9 | pom eI 3 aaa nen e sh a | 51912—Toronto, Canada; agency) 
Registrations of eight cars in the yyice 0 12 0! ps i ge a de *}and purchase of automobile winte: aiieinanel d 
vals a. and leveland, O Leading | accessories, including car heaters contribute lo modern per- 


elirst five months of this year ex- ; eae : | a dian ; | ’ 
ceeded those of the corresponding = -poa)s 13921 21076 14166|{¢°PS Wil! be Indiana, Kittanning, §1913—Brussels, Belgium; pur- formance. Today these fast, 
period of 1930. These cars were Au-| totlo —_er ' ie | Butler wen Castle, Pa. and Youngs- | chase of automobile and truck ac- sturdy new models offer an 
burn, Cadillac, Chrysler, Cord ag gies ae a pee cessorieés and spare parts. unparalleled value to the 
Dodge. Oldsmobile, Pontiac and Sales for the first five months of 52051—Natal. Brazil: agency for} : 
ACEe TAT : a ’ : truck buyer looking for serv- 
Willys this vear and last: LEASES REPAIR STATION automobile accessories | » seal y | S 
In the following table new cai 1931 1930; Jersey City, N. J.. July 2—The| 52052—Buenos Aires, Argentina; ice and results. 
registrations in Michigan are com- Auburn . i . 695 110 | Standard Oj] Company has leased | agency for automobile accessories KWA - R 
pared: Austin 5 * | for one year at one cent a gallon 52168—Barcelona, Spain; agency BROCKW [ae Cone. 
May May April | Buick 2,2 2,416 | the service station at 338-350 Mont-| or purchase of automobile accessO- |] Cortland Sg ere Mew Yaek 


Pinon 


5 


that engineering science has 


| 

| 

1931 1930 1931 ! Cadillac d 265 | gomery Si.. from the Pacific Auto| ries. | 

Auburn 205 27 200 Chevrolet 63! 16,728 “ Repair. 52054—-Prague, Czecho-Slovakia; 


Cumulative New Commercial Car Registration Statistics, May, 1930 


This table is repeated for comparative purposes only. May, 1981, figures will be found on Page 6. 


Federal 
Inter- 
national 
La France 
Republic 
Studebaker 
Miscel- 
laneous 


Brockway- 


Autocar 
Indiana 
Chevrolet 


416'Ala., 1930 
~ 210/Ariz., 1930 
~ 380/Ark., 1930 
2232/Cal., 1930 
| 458'Col., 1930 - 
} 5; 1a} 167, i 2; 291; 28; 32; 88} | | | 5] 5} 745\Conn., "30- 
; 6 4 4: ‘o- a ; 3 | l 179'Del., 1930 
| 


Ala., 1930 | 

Ariz. °30 | 

Ark, 1930, | | 

Cal., 1930 | 10 

Col., 1930 | 

Conn., ’30 

Dela., ’30 

Fla., 1930 | 

Ga., 1930 

Idaho, ’30 | e 

mi, 1930 |  4{ 11| 661| 

Ind., °30 | | 42; 385" 
| 
| 
| 


6| 
a | a — 1; 223; 6 sf | YY |] : l | 403 Fla., 1930 — 
~ 3/12) +166, l ; 2| , 481|Ga., 1930 — 
— a 2! 117, 1) | [ ° | | | 210\Idaho, "30° 
i 911{ 36 l ; : 2| 5} l ; : f 2074 Ill, 1930 
515) 4| 67 | | f , 2| 1172\Ind., 1930 
350 14 — 3 3) , 2 j 5 1 “990\Towa, 1930 
395] 20) | : , 2 f 1041/Kan., 1930 
253} #17, #38 : : : 3 ; | 532\Ky., 1930 
359 7 3 ‘ 754'Me., 1930 
281 15 3 20; 2: : 2 , 626 Md., 1930 
917 66 " ; 7 37 2| 30| 3 7 q 1731'Mass., 1930 
Mich., °30 | _ 461 1019 72 ] 1 ] ‘ ; 2 2 1824|Mich., 1930 
Minn., ”: 3) «49 611 34 2 2 ‘ t 1357. Minn., °30 
Miss., "30 | | 255 ¢ 253) ~Ss«#8 2 ; ‘ 560'Miss., ’30 
Mo., 1930 | — 5; 461 ; ‘ 5 516 43 ; | 6 g 3 9| 1260\Mo., 1930 : 
Mont., °30 | 63 ‘ 97| | | ; , 5 | 238 Mont., °30 
Neb., 1930 | 198 | 574. Neb., 1930_ 
Nev., 30 | | 7 ncn | 42'Nevada, "30 
[oa ) Un 94 : ! 3 2 | 359/N. H., 1930 
= = 
! 
| 
' 


~ 


- CO NM OT = B&B CO NS 


Jowa, "30 | 360 
Kan., ’30 467 
Ky., 1930 166 
Me., 1930 | 275 
Md., 1930 | = 13; 157 
Mass., 30 ‘ 5| 302 


~ 


) 


j1 


. J, 1930 | 20, 332 13 1529.N. J., 1930 
. M., °30 | 116 d 16 , ] 328|N. M., 1930 
N. C., °30 | | 265 292; , 2] | 2 4 631/N. C., °30 
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A Mobile Machine Shop 


By 


Vechnical Service Department, South 
to 


Like “bringing the mountain 
Mohamet” is the novel yet practical 
idea of a complete, mobile machine 
shop which has been developed by 
the experimental engineers of the 
South Bend Lathe Works, 
Bend, Ind. Because of the adapta- 
bility, completeness and convenience 
of this self-contained unit, the idea 


South | 


JOHN H, SHEEHAN 


Bend Lathe Works, South Bend, Ind. 


deciding factor on how far away 
|from the electric current the lathe 
can be operated. Obviously, this 


method has its limitations. 

The second type of power applica- 
tion, which is the second most 
simple, is that of taking an ordinary 
'commercial truck, which has not 
been specially built for the purpose, 
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B & D High Cycle Tools 
For Automobile Trim Work 


|WESTINGHOUSE OFFERS; 
_ THIN GAUGE MATERIAL © 
WELDER 


A unique alternating current arc 
welding set designed for operation 
|} at between 8.5 and 125 amperes has 
recently been developed by the 
Westinghouse Electric and Manu- 
facturing Company. This radically 
new welder meets the demand for 











should prove to be of great value to|and fitting inside its body a small 
industries in which time saving is 4/| gasoline engine. This, connected by 
prime requisite. | means of leather belting to ordinary | 
A notion of the possibilities lying | line shafting and thence connected | 
dormant in the idea may be con-|to the countershafts of the various | 
veyed by a glimpse at the ac-|machines to be operated, supplies | 
companying protograph. The unit/| the necessary power. This power, of 
pictured is a small unit, set up for| course, is independent of any out- 
experimental purposes. In the de-|side power line and is also inde- 
livery portion of a stock model “A’’| pendent of the motor which is used 
Ford panel delivery truck, a nine-/| to drive the truck. 
inch junior bench lathe has been The third application is 
installed practical, but it implies that the | 
The lathe is attached to a moV-| machine shop be especially built for | 
able base in which there are two/this purpose, and that an arrange-| 
rollers that run on strips of angle}ment be made whereby a power| 
iron sunk into the regular floor of | “take-off” can be provided to supply 
the truck. A simple locking device|the driving power for the various 
holds the unit securely in place in-|machines. In this case the power | 
side the truck when it is not in use. “take-off” transmits its power di- 
After unlocking, a very light pull) rectly from the truck drive shaft) 
with one hand will draw the unit|to a set of line shafting, thence to 
out in working bench position. Two|counter-shafting and to the ma- 
hinged adjustable legs drop down’ chines ready for use. This method 


more 





| 


| 
| 


| 


| 





South Bend Mobile Machine Shop 


| erection 


lage 


the economical arc welding of thin 
gauge material, such as that en- 
countered in the manufacture of 
metal furniture, sheet iron cabinets 
and containers; in aircraft fabri- 


cation work; job and garage repair | 
and | 


work; and in the fabrication 
of ventilating and ma- 
terials handling equipment of many 
kinds. 

The FlexArc A-C welder may be 


NEW HIGH-CYCLE screwdriver (left). 


used in conjunction with either | 
bare or coated electrodes from | 
‘» inch to 4s inch diameter. Many 


of the ferrous alloy materials com- 
monly used with reversed polarity 
direct current are effectively and 
easily applied in conjunction with 
this welder. It has also proved 
highly successful in the welding of 
aluminum. This A-C unit is recom- 
mended for work of such character 
that the more common 200 ampere 
motor generator type of welder is 
considered too large or expensive. 


The entire equipment, consisting | 
| of a special self-cooled transformer, 


short wave are control sustem and 
current regulating details are sub- 
stantially mounted in a compact 
welded steel case. 
welder, a special high frequency arc 
Stabilizing circuit developed by 


| Westinghouse, eliminates the usual 


high open circuit secondary voltage. 

The maximum open circuit volt- 
at the work is only seventy- 
three volts, thereby assuring safety 
to the operator at all times. A short 
wave are control system eliminates 
the interference to radio reception 
usually caused by an A/C welder. 
High operating economy is made 
possible by a high average power 
factor and extremely low no-load 
power requirements. Low mainte- 
nance is secured by having no mov- 


| ing parts and a totally inclosed con- 


| struction. It is light in weight, com- 


to support the headstock end In (is slightly more expensive than plan 
less than five minutes the lathe|No, 2, but has the advantage of 


can be made ready for operation. |being more flexible by using the 
In the experimental unit shown, | 


only the lathe and lathe attach- | motor of the truck itself to drive, 


ments are used. But the feasibility | the machines. 

of the plan is demonstrated and a| The fourth and best method of ail 
ee =e —_ can 7 |is that of adapting a power “take- 
ranged by following the same idea. ss aS Aelegip 

Included in that could be a drill | off to the truck drive shaft and | 
press, a grinder, vises, electric drills | having it supply power to a direct | 
and various necessary small hand|current dynamo, which will supply | 
tools |the electric power to all the ma-, 


Just as the completeness of the| ,. ; 5 - | 

; i chines i >m 2 Ss . This per- 
unit depends on what would be re- ch nes In the obile shop Thi per= | 
mits using individual driven ma-| 


quired of it, so, too, is the size of 
the mobile shop limited only by the | chines in the shop, and further per- | 
scope of its work. Equipment of | mits the use of power driven hand 
the larger and heavier | type needs |tools, such as electric drill, electric 
only a larger and heavier truck to ; : 
transport it. hand saw, electric sander, electric 
Four Sources of Power spray gun, etc. This system is | 
There are four sources from which | highly flexible and makes it possible 
, ; ; to work in the mobile machine shop 
Geusr can be drawn to operate @|/the same as would be done in any 
mobile maintenance unit. In the | permanent and conventional ma- 
ane type of power the mobile ma- |chine or maintenance shop. 
chine shop depends on commercial; Te first mentioned method is 


lectric power being available nearby used io the mobile unis pictured, | 
e f yer 3 available rby. “dis “ri ; i | 

; ~ *-|as cord is carried for plugging into} 
No power is available in the truck —_—. 


, : ; : a power or light socket. There is 
itself for application to the ma-|, three-way power outlet in the| 
chines. This power must come | base of the unit so that a tool post 
grinder, lathe or other tools can be 
operated independently. Thus it is 
evident that even this simplest type 
can be used advantageously by many 
concerns, 

But for heavy duty and all-around 
}maintenance work, the dynamo 
| type, controlled by a special clutch | 
|and powered by the truck engine, is | 
| the most practical. With this ar- 
rangement, an entirely independent 
machine shop unit may be had, and 
one which can be driven anywhere | 


trom the outside, so that the length 
of the connecting card will be the 


TIT 
as ees 


FOR THE AUTOMOBILE 
INDUSTRY 






























—<—JF 
| that a truck can go. 
This last mentioned type has 
| many advantages. First, gasoline is 
WRITE! | probably more easily procurable 





Mullins Mfg. Corp., Salem, Ohio 
332 So. Michigan Ave., Chicago. 
General Motors Building, Detroit. 


| than any other power element. It 
| can be transported right with the 
unit and replenishing stations are 










pact and readily portable. 

An extremely stable and flexible 
arc, it is stated, is made possible at 
all current values by the short wave 
arc control, thereby assuring speedy 


|and easy welding operation. 


THE CLUTCH-E-RATOR 
A NEW FREE WHEEL 
DEVICE 


A new free-wheeling device, known 
as the “Clutch-E-Rator,” is now 
marketed by the Clutch-E-Rator 


| Corporation, North Tonawanda, N. Y. 


It is manufactured by the Spillman 
Engineering Corporation of the same 
place. 

The new device is said to be com- 
pletely automatic. The clutch need 


not be used for low gear and the 
free-wheel unit need not be disen- 
gaged for reverse, it is claimed. It 
is also claimed that a stop can be 
made with the gear engaged; a shift 
made to another gear and the car 
started without employing the clutch. 
The device starts the engine if it 
Stalls while free wheeling. 

It can be installed without dis- 
mantling or altering any parts .and 
fits any car. The free-wheeling is 
controlled from a button on the dash 
whenever it is desired to employ the 
engine as a brake. ‘ 


more common than commercial 


power lines. 


Secondly, there is known reliabil- | 


ity in the regular automotive engine 
used in the truck—both reliability 
and ample power. Add to this the 
fact one man can handle the whole 
unit—from driving the truck to 
operating the shop tools—and you 
have the acme of compactness and 
efficiency, 














High-Cycle , in. drill (right) 


The new electrical tools, designed; diately. Driving tension can be ad- 


| for automobile trim work described} justed by means Of a knurled screw 
|}as small in size and of light weight| on the gear case. When necessary, 


|are announced by Black & Decker- 


| the bit can be given an extra turn 


| Van Dorn, Towson, Md. They arej by pressure of the finger on the 


;}a@ 3-16 in. 


| with a capacity up to No. 8 screws. 


drill and a screwdriver | clutch 


control. In addition the 


| screwdriver has a positive clutch 


The drill is fitted with a key-| which allows the spindle to rémain 


| operated chuck and a four-conduc-| idle for finding the screw slot. 
weighs | weight is 414 pounds. 


tor cable without It 
four pounds, 
The ‘screwdriver has an adjust- 


able friction clutch which drives 


plug. 


‘MULTI-SPINDLE MACHINE | 


With this new | 


DRILLS AND TAPS IN 
SUBMERGED WORK 


. A semi-automatic multiple spindle 
tapping machine, for tapping while 
submerged, was recently built by the 
| Ex-Cell-O Aircraft and Tool Corpo- 
lration, Krueger division. 
lone full adjustable spindles were 
|provided on the machine, with a 
}minimum center distance of % inch, 
jand the spindles were designed for 
| drilling, or tapping, holes not to 
exceed 1, inch in diameter. One of 
ithe outstanding features is the 


/manner in which the work is flooded | 


during the working operation. 

The table proper is mounted on 
two plungers within a tank or con- 
tainer, which is filled with the cut- 
ting compound. The whole table 
junit is so designed that when the 
|foot pedal is pressed downward the 


|for a portion of the stroke, while the 
outer or tank portion moves upward. 
| This movement causes the work to 
ibe submerged in the cutting fluid 
jin the tank portion of the table, 
and it is at this time that the drill- 
ing or tapping operation is per- 
formed. 

| When the foot pedal is released 
ithe center table with the work again 
emerges from the cutting fluid, and 
ithe operator is able to unload and 
reload above the cutting fluid. 


terweighted so that the weight of 
the fluid, together with the work 
and work table, are balanced to in- 
;}sure ease in operating the foot 
pedal. The tapping spindles are 
threaded through their support arm 
|to the correct lead for the thread 
of each individual tap. By this ar- 
rangement the taps are fed into 
the work correctly, eliminating the 
possibility of cutting away or strip- 
ping the first few threads of the 
hole being tapped, it is claimed. A 
reversible motor is provided with 
|the machine when it is to be used 
| for tapping. 

The spindle drives are of standard 
| universal joint construction. Three 
cluster gears driving through worm 
gears operate each group of spin- 
dles in the upper portion of the 
head. The worm shaft and motor 
are connected by means of Texrope 
drive, 


AINSWORTH APPOINTED 
Passaic, N. J., July 2.—W. P. Ains- 
worth, for three years Eastern sales 
manager of Holland’s Magazine, 
Dallas, has: been appainted director 





Twenty- | 


icenter work table remains stationary | 


The whole table assembly is coun- | 


{ts 


Both tools have a squirrel-cage 
| type motor with welded copper bar 
|} rotor which operates on 180 cycle 


| the screw flush and releases imme-! current. 


‘NEW HUNT TOOL FOR 
CHECKING STEERING 
ALIGNMENT 


| 
| 
| 
| 
| 
| 


| 





HUNT Bee-Liner steering alignment 


A new tool for checking toe-in, 
steering alignment and turning ra- 
| dius has been recently announced 
by Geo. L. Hunt Automotive Equip- 
ment Company, Davenport, Ia. 

It is a precision instrument which 
permits checking wheel alignment in 
any position, from straight ahead to 
maximum left and right turn. The 
gauge is clamped to the tire and 
the car is run forward until the 
wheel passes over the gauge. This 
records the action of the wheel. 

The price is $25. 


NATIONAL CARBON ISSUES 
NEW COOLING SYSTEM MANUAL 
The 1931 edition of the Annual 
Cooling System Servicing Manual, 
printed by the National Carbon 
Company, Inc., New York, is off the 


press and is now being distributed to 
Eveready Prestone dealers. 

Although this book has been de- 
signed primarily for the information 
of Eveready Prestone dealers, extra 
copies are available and can be pro- 
cured from any of the following 
division offices of the National Car- 
bon Company nearest to you: 10 
East 40th St.. New York; 230 No, 
Michigan Blvd., Chicago; 910 Balti- 
more Ave., Kansas City, Mo.; 599 8th 
St., San Francisco, 

Canadian dealers can _ procure 
copies from the Canadian National 
Carbon Company, Ltd., 805 Daven- 
port Road, Toronto, Ont. 








of sales in New York, New England 
and New Jersey for the Manhattan 
Division, Raybestos-Manhattan, Inc. 
Passaic. 
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THOR balancer for portable tools 


For suspending portable electric 
and pneumatic tools from the ceil- 
ing to a point above the work, the 


Chicago, Ill., has designed 
“Thor” balancer. The cable 
drum is of tapered design, which 
makes it possible for the main 
spring to maintain an equal hold- 
ing effect regardless of the posi- 
tion of the load within the travel 
range of the balancer, it is claimed. 


pany 
the 


and is double stranded. In case the 
main spring should break, the load 
will not drop, since the drum will 
stop automatically. Three sizes are 
manufactured, having capacities of 
thirty. sixty and eighty pounds. 


CHRYSLER WINS DECREE 
ON RADIATOR DESIGN 


Detroit, July 2.— The Chrysler 
Corporation has been advised that 
a decree has been entered in United 


States District Court in Los Angeles 
holding that the narrow profile 
radiator design and _ construction 


used on certain models of Chrysler 
automobiles does not infringe upon 
the patent of Frank A. Neveu. 


D. S. INGALLS INSPECTS 
WRIGHT AIRPLANE PLANT 
Paterson, N. J., July 2.—Davis S. 
Ingalls, assistant secretary of the 
Navy for Aeronautics, accompanied 
by Commander Robert Moulten and 
Fay Ingalls, his brother, inspected 
the Wright Aeronautical Corpora- 


in a Curtiss Command Helldiver at 
Teterboro airport, the party was 
met by Guy W. Vaughan, 
and Myron B. Gordon, treasurer of 
the Wright Aeronautical Corpora- 
tion and Commander Bruce 
Leighton in charge of military sale 
for Curtiss-Wright. 


WESTERN STATES MFG. 
PLANS NEW BUILDING 
Sioux City, Ia., July 2.—C. E. Dun- 
lap, president of the eWstern States 
Manufacturing Company, makers of 
tire and tube accessories, ha san- 
nounced plans for a $15,000 fire- 
proof factory at West Seventh and 
Omaha Streets, to be completed this 
summer. 













Independent Pneumatic Tool Com- | 


The cable is of heat-treated steel | 


tion plant here this week. Arriving | 


president, | 


G. | 
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‘THOR’ BALANCER FOR Pump Developed for 


Abrasive Loaded Coolant 


A pump developed for use with integral with the base casting. The 
grinders and other equipment iN pymp requires no packing, felt 
which excessive abrasive material i washers or close fits, of any part 
present in the coolant, has been 7 i - a 
developed by the Ruthman Ma- coming in contact with the grina- 
chinery Company, Cincinnati, O. ing compound. 

The roller shaft is supported by The upper end bell or motor bear- 
two heavy-duty ball bearings and/ing flange of the pump is totaly 


available 
installa- 
to 


The pump is 
and outside 
ranging from '4 


inclosed. 
for immersed 
tions in sizes 
5 horse power. 


MACCAR ADDS NEW 
10-TON CHASSIS 


A new six- 


extends into the pump housing to 
carry the impeller. The impeller is 
designed to prevent clogging and 
is protected by an intake strainer, 


SHIELDED. ARC USED 
WITH MANGANESE 
ELECTRODE 


Scranton, Pa., July 2. 


wheel, ten-ton chassis, the SW-86, 
i izes a: inc yheelbase, and 

An electrode which utilizes the built on a 206 inch whee ’ 
shielded arc process to build up priced at $7,650, has been added to 


worn manganese steel castings has the line of the Maccar Truck Com- 


been developed by the Lincoln Elec- | Pany. The chassis weighs 11,700 
tric Company of Cleveland, O. The Pounds. 
’ The Hercules engine used has a 


new electrode, knowr as Mangan- 
weld, not only simplifies welding 
procedure but also produces a weld 
with the structure and qualities of 
wear-resisting cast manganese steel, 
it is claimed. 
Manganweld electrodes 
15 per cent. manganese steel and 
the weld is “air toughening.” A 
heavy extruded coating provides a 
shielded arc, allowing the transfer 
of metal to take place under non- 
oxidizing conditions. This coating 


bore and stroke of 45, in. x 4%4 in.., 
and a displacement of 479 cubic 
inches. It is rated at 51.3 h.p., and 
develops 106 h.p. at 2,100 rpm. It 
uses a Zenith carburetor. The elec- 
trical system is by Delco-Remy. 
Units of the new chassis include 
a Brown-Lipe ckitch and transmis- 
sion, with seven forward speeds; 
Timken worm and gear rear axle, 
with a final reduction of 72.3 to 1; 
Ross steering gear, and Perfex ra- 


are 1l to 


also, it is stated, insures a mini-|diator; six-wheel, internal air- 
mum of are disturbance and boil- | brakes are standard equipment. 
ing in the crater, and provides a | Front tires are 20 x 9.75; rear, 20 x 


layer of easily removable slag which | 7.75 duals. 


further protects the weld from the 

harmful effects of the air. CHROMIUM PLATED SPOKES 
Manganweld causes the weld to 

remain in the austenitic state, even NOW REGULAR EQUIPMENT 


on slow cooling, the manufacturer 
states. 

Laboratory experiments show 
that Manganweld as deposited has 
a Rockwell C hardness of 5 to 10; 
and after cold working, attains a 
Rockwell C hardness of 45 to 50. 
Manganweld electrodes are used 
with reversed polarity. 


ON THE GRAHAM LINE 





Polished 
now 


Detroit, July 2.- chrom- 


ium plated spokes are regulai 
equipment in all wire-wheel models 
of the Graham line except the low- 


priced Prosperity Six 


Manganweld is manufactured in Besides the improvement in ap- 
's, #2, ie and mon sees of the earance. chromium plated spokes 
standard 14-inch lengths. pes ’ pe 7 , 

have other advantages, chief of 
YORK HOOVER BODY ‘which is the ease of cleaning. An- 
GETS TRUCK ORDER | other advantage is the permanency 

York, Pa., July 2.—A contract for of the finish. 

the construction of 500 trucks for = —- — = a 

| G@tate s wine hac heen rubber deflector plates, projecting 
United States mail service has been | Go. nward in front of the reat 
announced by the York-Hoover | wheels at the read end of the run- 
Body Corporation of this city, build- ning boards. They shield the hubs 


and spokes of the rear wheels from 


'ers of commercial] bodies. General ; a + ee Age > 
anaser ate ate hs , gravel and stones throwr ) > 

Manager P. A. Elsesser stated that rear by the front wheels. 

| speed will be necessary in the car- 

rying out of the contract and that | McMILLAN RETIRES 

the Linden Avenue plant of the cor- FROM PITTSBURGH STEEL 

poration here. Pittsburgh, Pa., July 2—Robert 

McMillan, for the past twenty-one 


DE LIQUORI PROMOTED 
BY REO MOTOR COMPANY 


of 
re- 


year general purchasing agent 
the Pittsburgh Steel Company, 


Minneapolis, July 2 (UTPS).—L.| tired from active business July 1, 
De Liquori, for five years regional | after forty-five years in the steel 
manager for the Reo Motor Car| industry in the greater Pittsburgh 
Company in the Northwest, has been | area. Previous to his connection 


| with the Pittsburgh Steel Company, 
Mr. McMillan was purchasing agent 


in 
was 


made divisional sales manager 
Lansing, Mich. He originally 


| with Maxwell Company and later! of the H. C. Frick Coke Company 
was with the Hudson Motor Car | and the American Steel and Wire 
Company for three years. Company. 


Aluminum Tanks Finding Wider 
Use in Oil Transportation 





WHITE MODEL 64 with Standard Steel Works 5,000-gallon aluminum tank purchased by Aetna Oil Service, 
| | Louisville, Ky. 
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quipment—Development | t | 


| UNIT ELECTRIC MAKES 


| TYPE B ROUTER 





Announcing 


The New 


| Lite-Way 


<n Raby aahiTy Ft pi har Hae! 


UNIQUIP 


Type B router 


Power input of almost one horse- 
power is furnished with the 
B 


Electric 


Uniquip 
by 
Company, 


announced the 


Tool Inc., 
a the 
weight of the unit is only eight and 
a half pounds. The motor can be 
quickly interchanged from one ma- 
chine to another, since no bolts or 
screws are employed. 
completely inclosed. Oi] seal bear- 
ings are used in both front and rear, 
the end thrust bearings being the 
automatic adjusting type. Lubrica- 
tion is required only at three to six 
months intervals, it is claimed. 
Other features of the machine are 
the depth adjustment. and the 
hardened and ground tool steel 
chuck. 


WETHERALD HEADS 
MANUFACTURING FOR 


Type 
Unit 
Syracuse 


router, 


even though 


| 
| 


The motor is | 


CHEVROLET MOTORS. 


(Continued from Page 1) 


eral manufacturing manage) 
jurisdiction over the 
plants in Flint, Saginay 
City. In his new capacity, Mr. 
Wetherald will have charge of the 
operation of all twenty-one domes- 
tic plants of the company. 
Coincident with the announce- 
ment of Mr. Wetherald’s promotion, 


and Bay 


Mr. Knudsen also announced the 
appointment of F. O. Tanner, for- 
merly in charge of manufacturing 


operations in Detroit and Toledo, as 
assistant general manufacturing 


manager with headquarters in 
Flint. 
Hugh Dean, formerly manager of 


the Detroit forge, spring and bump- 


er plants, had been placed in gen- 
eral charge of the company’s De- 
troit 


factories 


INDIA RUBBER PLANS 
PRODUCTION INCREASE 


Akron, O., July 2.—Figures re- 
leased by the India Tire and Rub- 
ber Company show the factory out- 
put at the Mogodore plant will climb 
this month to 2.700 tires a day for 
26 working days, which will mean 
that the company will 
70,200 tires in July, 


with | 
Chevrolet | 






handy battery 


filler 
BUILT BY 


PINES 


SPEEDS 
SERVICE 













BUILDS 
GOOD WILL 





Air Compressor Bulb —a 
squeeze or two generates enough 
pressure to fill entire battery. 


2. Push Button Flow Con- 


trol—instant flow or cut-off. 


Built-in Flashlight illumi- 
nates cells of battery for easy, 
accurate filling. 


4. Special Lite- Way Bottle 
Pd «+ 


Oo Rarage or service station 

should be «ithout one of these 

new Pines Lite-\Vay Battery Fillers, 

They're handy, swift and ecagy to 

operate. A light at the point of flow 
lights up the cells for you 

Think of the time this handy filler 


saves... time you can spend on 
profitable business. You impress 
your customers with the fact that 
you are on the job . doing all you 


can for their convenience. Customers 
appreciate this. And satisfied 
tomers mean more business for you. 

When you use the Lite-Way 
Handy Filler, you simply unscrew 
the battery and turn the 
light to inspect the cells. If water is 
needed, squeeze compressor bulb, 
then press the control valve until the 
water reaches the You 
need use only one hand. No flashlight 
juggling. No loss of time — a clean 
job quickly done without danger of 
soiling upholstery, etc. Customers 
can't be anything but pleased with 


cus- 
new 
on 


caps 


desired level 


| this kind of service. 


produce | 
the biggest in- | 


crease that the company has expe- | 


rienced in recent years. This is the 
ninth production increase for the 
year, while prior to 1931 the record 
of the company was 10,500 casings 
a week, as compared to better than 


| 15,000 now. 


RUSSELL MFG. CO. 
EXPANDS SALES OUTLETS 
Middletown, Conn., 
Russell Manufacturing Company, 
manufacturer of Rusco brake linings, 
announces the appointment of the 
following jobbers: Mount Vernon 
Welding and Machine Company, 12 
North 2d Ave., Mount Vernon. N. Y.: 
John M. Watt's Son, 120 Walnut St.. 
Philadelphia; Motor Wheel Com- 
pany of Pennsylvania, Inc., 3617 
Lancaster Avenue, Philadelphia. 


SAMUELS BACK WITH LEMPCO 
Bedford, O., July 2.—Sam E. Sam- 


uels has returned to his territory 


|}in New York and the New England 


Pines Lite-Way Handy Filler has 
other uses. In winter it may be used 
for adding alcohol to radiators. In 
the country many find it practical 
for filling oil or gasoline lamps and 
stoves. The perfect control of the 
fluid and the Lite-Way feature are 


| immensely valuable. 


July 2.—The | 


| States as a representative of Lempco | 


' Products, Inc., of this place. 


$4.85 each 


Lite- Way Handy Filler (No. A-5080) 
is packed one in a shipping carton 
with standard one-gallon glass jug 
without flashlight batteries (weight 
is $4.85. Place 


10 Ibs.). List price 
your order with your nearest Pines 
distributor now. Or write to us for 


his name. 


PINES 
WINTERFRONT 
COMPANY 
1151 N. Cicero Ave., Chicago 
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Being a ‘Joiner’ Has Aided This Car Dealer’s Business 


. 


President of Chevrolet 


Concern in Philadelphia 
Is Member of 42 Active 


Organizations 


HAT a business man’s sincere in- 
terest in his community some- 
times is helpful to him in a financial 
way through making him well known 
and popular and by arousing among 
his neighbors a keen feeling of reci- 
procily that moves ther to become 
his customers, is attested in the case 
of Andy Newton, president of the 
Andy Newton Motor Company, 
Chevrolet dealer, 7240 Torresdale 
Ave., Philadelphia. 

Andy—they always call him that 
and besides, it’s in his business title 
that belongs to than 
forty-two organizations, 
engaged in local and county 
ties. Only as recently 
presided as 
marble championship 
for boys of the public and parochial 
the Mayfair 

which 
“champ 


way no less 


all of them 
activi- 
as June 6 he 
the huge 
tournament 


chairman of 


schools, sponsored by 
Business Men's Association, 
offered a prize of $50 to the 
of champs.” It was, as the boys 
said, “a whale of an event” for the 
great northeast section of the city, 
with five  speoéally constructed 
championship courts laid out at 
Frankford Avenue and Cottman 
Street, and a crowd of kids and 
grown-ups that made the neighbor- 
hood look as populous as an ant 
hill in South Africa. All this was 
duck soup for Andy, who is always 
helping to promote something, or is 
doing something on his own hook 
for boys, who are, he affirms, “the 
men of tomorrow who will take our 
places when we are through,” and 
he never loses sight of this fact. 


He | 


has done much to help build up the | 


playgrounds, or 
in the northeast. As a director of 
the Northeast Chamber’ of Com-| 
merce, he has found an outlet for 
his spirit of usefulness to the com- 
munity. 

A few months ago, as Andy New- 
ton, Inc., he completed a long term 
ot occupation of the premises at 
5809 Torresdale Ave., and now, as 
head of the Andy Newton Motor 
Company, he has opened an impres- 
sive sales and service building at 
7240 Torresdale Ave having a 
frontage of 70 feet and a depth of 
150. Recently he sent out over his 
signature the following service let- 
ter to owners and prospects, which 
has been pulling well: 

‘YOUR BUSINESS is not auto- 
mobiles, but it is OUR BUSINESS 

‘Let us be responsible for the con- 
dition of your car so that you may 
depend upon it for safe transporta- 
tion 

“To those 
the reliable service 
able to render at our former loca- 
tion, 5809 Torresdale Ave., and to 
those who are not familiar with our 
service 

“We have 
sales and service 
Torresdale Ave., 
employment to 
trades. 

We 


familiar with 


that we were 


who are 


equipped our new 
rooms at 7240 
thereby offering 
men of several 


just 


experienced me- 
chanics and are equipped with 
modern iools and facilities to give 
you satisfaction in reconditioning 
your car, no matter what the re- 
quirements may be. 

“Many years of experience enable 
us to offer you good automobile 
value, whether it be in a new car, 
a used car, accessories. recondi- 
tioning. or the minor but vital car 
adjustments 


employ 


“Don't join the accident club 
No comparison between its dues 
and our charge to keep your car 
in good condition.’ 

The service department, accord- 
ing to Mr. Newton, is continuing to 
do a very active business, while in 
new car sales so far in June, the 
volume has been better than was 
expected, although in May the| 


company went ahead of its quota. 

“Here is a somewhat odd point,” 
said Mr. Newton, “considering all 
the talk about financial hesitancy. 
Customers are now paying for their 
cars in cash—not checks—mind | 
you, but in money. I have sold more | 


recreation centers, | 


Sugge sts Vacation Needs 





SPECIALS 


FOR YOUR FORD 


Ford Batteries at 
only %$7.50—gea- 
uine 13 plate, 


COME in and 


guaranteed! Al- 


lowance on your 
old battery. A 
your vacation, 








ED 


Sales 


need before taking that vaca- 
tion trip in your Ford — and 
spend what you save here on 


et what you 





_Complete line of accessories, 
génuine Ford parts, quick re- 
airs at Standard, money-sav- 
ing flat rates. Washing, polish- 
ing, call and delivery service. 


Trent 


MOTOR CO 


Tires made sepi- 
cially forthe Ford, 
Full sive, live 
rubber, low-cogg 





wes 2O53 10. BROAD SF 
DIRECT AUTHORIZED FORD DEALER 
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WITH THE VACATION PERIOD 


IN FULL SWING, the Trent Motor 


Company, Ford dealer in Trenton, comes to the front with a two- 


column, five-inch ad just crammed with ideas. 


Headed “Vacation 


Specials for Your Ford,” the copy pictures batteries and tires, and 
announces a full line of accessories and parts, and service at flat rate 


~ 


Seasonal Sales Decline 


In New England Is Slight 


NEW YORK, July 2.—Seasonal de- 
cline in the sales of new passen- 
ger cars in New England 
from April was small, according to 
the registration returns from five of 
the six states. In no case was the 
falling off from last year serious. 
The sharpest declines in May from 
the preceding month occurred in 
Massachusetts and New Hampshire 


where the drop was 13 per cent. in | 


each instance. In Connecticut the 
decline was 11 per cent., while in 
Rhode Island and Vermont the sea- 
sonal declines were 5 per cent. and 
1.3 per cent. respectively. 

The most severe drop in sales in 
May from a year ago was in Ver- 
mont, where the falling off was 28 
per cent., while the smallest 
cline. 12 per cent., was in Rhode 
Island. 

In Massachusetts, 
15 per cent. from a year 
Hampshire the decline 


sales were off 
ago, in New 
was 17 per 


quarters than I did tor a long time 
at the other place. 
Accessory sales are ext 
tive, according to Mr Newton, 
whose company has been running 
heavily on extra bumpers, side- 
steps. spotlightS and other items. 
‘Our sales of accessories and 
necessities at this time are really 
marcelous,” he said, “and to Sell an 
average of $40 in extra equipment 
over and above the regular items 
of equipment coming on the car, 
is commonplace 
Very recently Mr. Newton placed 
in front of the building a used car, 
which was snapped up with $185 
worth of equipment and $14.80 in 
tags, the full amount being paid in 
spot cash. Used cars as a whole 
are selling well here, and Mr. 
ton feels that his new quarters have 
been opened under propitious cir- 
cumstances 
Mr. Newton's 
four-column display 
in the Journal of Greater Northeast 
Philadelphia, covering the com- 
munities of Mayfair, Upper Frank- 


remely ac- 


company Carries a 


cars for cash during the two months | ford, Wissinoming, Tacony, Elbridge 
that 


we have been in our 


new Park, Forrest Hills and Holmesburg. 


in May | 


de- | 


New- 


advertisement | 


| cent., and in Connecticut 26 per 
i cent. 
For the first five months of the 


| year New Hamphire boasted the best 
| record in respect to the correspond- 
jing period of 1930. Sales in that | 
State were off only 4.6 per cent., 
‘while in Massachusetts the decline 
was 18 per cent. In Rhode Island | 
sales were down 19 per cent., in 
Connecticut 24 per cent. 
Vermont 27 per cent. 

The following table 
month by month new car 
the five states for the first 
|} months of this year, as compared 
with last 


shows the 


CONNECTICUT 





and in| 


sales in| 
five | 


‘Dealer Outlines Methods 
Of Insuring Car Profits 


(Continued 


Co-operate with dealer in activi- 
National advertising, local ud- 
vertising, demonstrations, sales helps 
| and literature 

See that each deale 
| allotted prospects 

Territory rights as per contract. 

Check dealer's accounting. 

Check dealer’s sales force's ability 
and activity 

Check 
ally. 

Furnish only such quantity of cars 
to the dealer as can be sold. 

The dealer should— 


ties 


sells only his 


dealer’s operations gener- 


Supply ample capital and good 
location 

Carry a representative line in 
stock to show models 

Service his sales 

Carry a stock of fast-moving 
parts 

Conduct his business on a high 


| plane and see that his customers are 
| given a square deal. 
Buy used cars right or pass them 


up 
Contact with every one in his ter- 
ritory and sell them on his mer- 


chandise if possible. 

Make money honestly and be hap- 
|py. Restricted territory by the man- 
|ufacturer’s contract will eliminate 
|90 per cent. of the grief the dealer 
|organization is confronted with in 
|both new and used car sales. Re- 
striction of territory will not work 
a hardship on any one and the 
|set-up can be estimated on the op- 


from Page 4) 


eration, population and financial 
condition of the county A check 
on the efforts offered by the deal- 
ership will determine whether the 
car in question is being sold or not 


There are cars sold that are not 


delivered, yet if all deTiveries are 
made that should be, then no one 
has failed to do his duty 

It makes business better to do 
good business. 

We service our sales 

We want satisfied customers 

We get what we desire. 

Honesty is the best policy. 

E. W. WANING. 
Auto Sales and Service Co., Inc, 


McMinnville, Tenn. 


NEW HUDSON RIVER 
BRIDGE READY NOV. 1 


Fort Lee, N. J., July 2. — An- 
nouncement has been made here by 
John E. Ramsey, general manager 
of the Port of New York Authority 


that the new Washington Bridge 
over the Hudson River, will be 
opened about November 1. Work on 


the structure is about eight months 
ahead of schedule and the only de- 
lay at present appears to be in the 
{highway system in New Jersey. 
While unofficial, it is said that the 
fees will be approximately the same 
as those charged in the Holland 
| Tunnel. The new bridge is expected 
to serve 8,500,000 vehicles a year. 














SPARKS from JDETROIT 


(Continued from Page 2) 








engine by floating power and smoothed a four-cylinder car to 


the silkiness of an eight.” 
a2 
LTHOUGH the Ford 


point with the city of 


Company 


* * 
has been at dagger’s 
Detroit in the public welfare 


‘squabble following the exposure of the chap who got away 


with a big roll of dole money, 
has a soft spot in his 
| announced that he has loaned 
| to meet the payroll, after 
could not legally do it. 


automobiles, despite the 
there are hidden asset 
mean business for the dealer. 


heart 


have the story our own George Slocum is telling. 


it is apparent that Henry Ford 
for Detroit, for it is just 
the city $5,000,000 with which 


it was discovered that the banks 


* 


* * 
ALES managers long have contended that farmers can buy 


depression, and have insisted 


s that could be uncovered that would 


And right along these lines, we 
A month or 


30 ago, he says, the farmers’ elevator in a Michigan town was 


put on a cash basis and the cashier of the local bank told him 


has to send in a small bale of 
currency. Asks 


‘tter proof that the farm family 


A more modern method of slowing 


There will be a con- 
It has been 
reduced the number of acci- 
“The road patrol 


is still in effect in Forest Park, 


The town 
fix it up 


raucous laughter 


The motorist with a 
cannot buy a 
That is what is hap- 
district. 


The prestige of 


The prestige of the 
They may be 


1931 1930 . : 
January 1.337 1 564 that every Saturday night he 
February ....c.ees: 1,669 2389| old large-size bills to the comptroller of 
a tate eeees — i Slocum, could any one want be 
ME “Gxdtiea kde 34 6,249 | .4: ee > laid away i ) sock” 
axe 4285 5.813 still has some laid away in the old : ock ° 
rotals 15.425 20.470 R¢ HAT( speed traps have been abolished by the Detroit 
MASSACHUSETTS Police Department. 
January 3,638 3.997 | the reckless drivers has been adopted. 
M a ao aoe stant patrol of the roads by motorized officers. 
DEED Sonceevens 9,516 aa 
SN ot nt 15.131 17 506 | found that speed traps have not € - 
ihe ee yh 4 13,07: 15.431| dents. As the Free Press says editorially: 
eas op can hardly prove less effective in stemming recklessness than 
dials 5,537 55,523 ieee he 
NEW HAMPSHIRE the traps have. 
January 111 127 Speed traps really belong in the same class as the old 
| February 615 963 | blue law, which, they tell me, 
March .........+. 1,121 979' St. Lous, restricting speed to six miles an hour. 
BN gos 1,344 1,971 | a A a nae a + ‘ ie] . 
a 1 aa »'1g3 | DOYS, When they want to play a joke on a visiter, 
___ with the park cop to pinch the guest at fifteen or twenty 
| Totals 5,113 5.363 miles an hour, following which comes the 
RHODE ISLAND over the embarrassment of the victim. 
January 312 379 * * 
es enitnn , hy = [* high-priced tires stimulate repair work, then eras of de- 
March .....ccs000. i: 2.162 | ee 5 5 a ee eee 
Ce ec 1988 2175 | pression engender the same 1 sult. 
RR eek ete, 1.1887 9 183!/ “busted” tire who has only $3 in ~ pocket, 
a — —— | NEW one even if the price is only $5. 
rotals aes ae 7,862 pening today in every city, village 3 and country 
January ..... er 140 229 How are you going to cope with the mighty forces of 
February ..... 206 313 | diversified competition that confront you? 
BEE Sen cnsceenss 475 679 | the mail-order and chain organizations is well established, 
APF 060s parades 1,213 1.931! and they are BIDDING for business. 
MN. Siisdeesascans SD 1,673 : 7 eee : mn 
a major oil companies is also well established. 
eee 4,418 new in the tire field, but they have national coverage, 
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Factory Equipment 
Issue July 18 


If you want to sell machinery, tools, | 
equipment, etc., to factories, here is an i 
issue that will give you, at no added cost, 
extra distribution to production mana- | 
gers, plant superintendents, purchasing 
agents, engineers, etc. 

oa 
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Automotive Baily News 


H. A. TARANTOUS, Business Manager, 350 HUDSON ST., N. Y. C. 
DETROIT OFFICE: Geo. M. Slocum, Manager, Fisher Building, Detreit, Mich. 
WESTERN OFFICE: Willard R. Cotton, Manager, 333 No. Michigan Ave., Chicago, 1 





I wish to compliment you very much 
on the way you hamdled the 8.A.E. meeting at 
White Sulphur Springs. 


The pepers which were received 
there every merning were real newspapers in 
every respect, in addition to the fact that 
almost all the reading matter was of direct 
interest to all the $.A.3B. members. 


Very truly yeurs, 
ar > 


Pres.. Chassis Lubricating Co., Rahway, N. J. 


These letters tell something of what was done 
by Automotive Daily News at the recent S. A. E. 
meeting. News coverage of the industry calls for 
prompt coverage of all events, whether they interest 
engineers, factory sales managers, jobbers or 


dealers. 


Executive engineers, sales managers, presidents and 
other officials who have authority to decide on large ex- 
penditures, and at the same time select the materials to be 
bought, will be found to be vitally interested in Automo- 
tive Daily News. Since this publication is the only one 
giving the news by the day, publishing registration figures 
a week, sometimes a month ahead of any other paper, cov- 
ering meetings, dealer gatherings, etc., it naturally follows 
that it serves the industry better than any other automotive 


news medium. 


That service gives its maximum reader interest and that 


is what vou buy when you buy advertising space. 


Get vour sales messages in Automotive Daily News 
and be assured that men who can buy will see what you have 


to Say. 





le 
=— — 
(Continued 
engine equivaient of a large fly- 


wheel, which is free to rotate with- | 


out displacing its center of gravity. 


Under normal operating condi- 
tions there is a tendency for an en- 
gine to turn about its axis. By 
merely suspending the power plant 
at two points, as described, this 
tendency would not be wholly de- 
girable. This condition is counter- 
acted by the introduction of a five- 
leaf cantilever spring attached to 







New Plymouth 
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are 
side 


pedals 
on the 


| The brake and clutch 
attached to a bracket 
of the frame. 

The engine, of the L-head type, 
has a bore of 3%s inches and a 
stroke of 4*; inches, giving a piston 
displacement of 196 cubic inches. It 
has a rating of 21.03 horse powet 
and develops 56 horse power at 
p. m. Connecting rods are 
forged manganese steel. The 
shaft weighs 45 pounds and 


PuYMOUTH ENGINE 
REAR MOUNTING 


2800 r 
ot 
crank 


' PLYMOUTH ENGINE 
FRONT MOUNTING 





CHASSIS DETAILS of new Plymouth, showing two-point mounting 
and stabilizing spring 


the lower side of the trans- 


rear 


mission case, which extends to and | 


at right angles with the right side 
of the frame. The built-up end of 
the spring is attached rigidly to 
the transmission and the main leaf 
is attached to the frame and is en- 
bedded in rubber. Greater stability 
of the entire mounting has 


OLY MOUTH CNGINE rROwT MOUNTING 


STABILIZING SPRING 


been | 


is supported on three main bear- 
ings whose area is 43.3 inches. Pis- 
tons are of aluminum alloy with 


| cellular 


engaged before revolving; the pat- | 
tery is of 84-ampere hour capacity | 


type. Full automatic mechanical 
spark advance is-+provided for the 
ignition system with vacuum con- 


trolled spark retard for idling. 
The cooling system consists of a 
radiator, circulating pump 


|} and a four-blade 16-inch fan driven 


by a V belt 
gallons, 

Chrome-vanadium 
used in the constant 
three-speed _ selective 
transmission 

The free-wheeling unit, of new 
design, of the cam and roller type, 
is effective in all forward speeds and 
its action is controlled by a button 
on the instrument panel. 

A single dry plate clutch, with an 
87,-inch diameter driven disc, is used. 
The rear axle is semi-floating, with 
spiral-bevel ring-gear and _ pinion 
drive and having a ratio of 4.33 to 1. 

The front axle is an I-section drop 


Water capacity is 315 


steel 
mesh 
Sliding 


gears are 
type, 


veal 


forging; the wheel bearings are of 
the tapered roller type. while ball 
bearings are used at the steering 


knuckle head. Semi-elliptic springs 
1%, inches wide, with self-adjusting 
shackles, are used front and rear. 
Front springs are 35'S inches long; 
rear, 55'!5 inches. 

Five wire wheels, including a rear 


|} mounted spare, are standard equip- 


three compression rings and one 
oil ring. Pressure lubrication is 
supplied to all bearings. A_ fuel | 


pump, operated from the cam shaft, 


supplies gasoline from the 12-gallon | 


tank. The crank case is ventilated 





PLY MOUTM DNGINE ReAg MOUNT 





SKETCH SHOWING fly-wheel effect of in-line arrangement of front 


and rear mounting with ec. 


of g. 


accomplished, it is claimed, by} An electric gasoline gauge is located | 
raising the front support as de-j|on the instrument panel, as is a 
scribed to a point just below the] heat indicator. 

water pump, which brings the two The carbureter is of the plain 
mounting points in line with the’ tube type, with a single adjustment 
center of gravity of the power for idling. It is equipped with an 
plant. acceleration pump filter, air clean- 

At no point is there metal to. er and intake silencer. 

metal contact between the power A 6-volt electrical system is used: 
plant and the frame, or the body.| the starting motor is mechanically | 





FULL AUTOMATIC spar 





k advance vacuum control, installed 


ment, and artillery type wood wheels 
are also available. Tires used are 
4.75-19 balloons. 

Semi-irreversible worm and sector 
type steering is used with thin three- 
spoke steering wheel. 

The drop center frame of pressed 
steel has a channel depth of 51% 
inches with 2',-inch flanges at the 
center section. It has four cross 


members. 

Four-wheel hydraulic internal ex- 
panding service brakes with 11-inch 
inside diameter drums and 1':-inch | 
provided. 


brake facings are The 


Ott TEM 


FOR Vi 


aircraft. 


PRODUCT OF 
HARRISON 





a serious problem. 
the tropics, where too-heavy lubricants once were the 
only solution for high oil consumption. And it has proved 


parking brake is external con- 
tracting on a 6-inch diameter drum 


mounted at the rear of transmis- 
sion. 

Steel bodies, electrically welded, 
and steel stampings are continued 


in the new Plymouth models. They 
are 67 inches in height 

Equipment includes four hydraulic 
Shock-absorbers, automatic wind- 
shield cleaner, rear vision mirror, 
magnetic horn, stop light and a full 
set of tools. The instrument panel 
mounts a speedometer, ammeter, oil 
pressure gauge, electrical gasoline 
gauge, temperature indic igni- 
tion switch, choke and throttle con- 


itor, 


trol button and the free-wheeling 
control The panel is indirectly 
lighted 

The sedan models are trimmed in 
plaited broadcloth and have ad- 
justable front seats The coupe is 


trimmed in Bedford cord, while the 
convertible coupe is offered in either 


leather or flat mohair. The open 
models have leather trim 

The closed models feature wide 
doors and large windows. In the 


sedan, quick-acting crank-type reg- 


ulators are povided for the side 
windows. A foot rail, swing robe 
rail, dome light and silk roller cur- 


tain are provided. 


TRUCK TERMINAL OPENS 
Tulsa, Okla.. July 2 ‘UTPS). 
Tuisa’s new central truck station is 


now in full operation at 102-108 
North Denver Ave., operating under 
the name of .the Motor Freight 


Terminal, Inc. Jack Thomas is the 
new president, M. E. Welsh, vice- 
president, and C. T. Williams, sec- 
retary-treasurer 

MOVES USED CAR BRANCH 

New Orleans, La., July 2 (UTPS). 
—The Manford Cadillac has moved 
its used car branch to 832-42 St. 


Charles St. 





ree atrwue gs 


scosiTy 


150,000 


NOW IN USE 


Since its introduction less than a year ago, the Hajsrison 
oil-temperature regulator has been installed on approxi- 
mately 150,000 gasoline engines — automobile, truck and 
It has met the test of the frozen north, where 
excess wear during the warm-up period ha. always been 
It has demonstrated its effectiveness in 


its great value in everyday service, because it keeps the 
crankcase lubricant at the ideal temperature, regardless 
of speed, load, or weather conditions. May we send a Viscon 
engineer to show you how easily this oil-conserving, engine 
saving device can be made an integral part of your engine? 


RADIATOR 
LOCKPORT, NEW YORK 


REGULATOR 


CONTROL 


CORPORATION 
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‘AUBURN HALF YEA 
SHIPMENTS TWICE 
TOTAL FOR ALL 1930 


(Continued from Page 1) 
entire year of 1930 and 5,193 more 
than the number of cars shipped 


in the company’s peak year of 1929. 


All stocks of cars in distributors 
and dealers hands have been ma- 
terially reduced, he said, and re- 
ports from the field indicate that 
there is an average inventory 
amounting to two and one-half cars 
per dealer. 

During June Auburn added 156 


new dealers, which brings the total 
number of new dealers added since 
January to more than 800. The 
outlook for July is extremely prom- 


ising, Faulkner said. 
NEW JERSEY OIL GROUP 
HOLDS ANNUAL OUTING 
Newark, N. J., July 2.—The fifth 
annual outing of the New Jersey 
Oil Trade Association was held a6 
Mazdabrook Country Club, Parsip- 
pany. One hundred members ene 


joyed golf, swimming races, baseball 
Luncheon and dinner 
Philip T. Ruegger, 
the association, was 


and quoits 
were served 
president of 
chairman 


BUICK FIRM 
Centralia, July 2.—W. C. 
Hall, formerly the Hall Buick 
Motor Company of Sprague, Wash., 
and C. W. Palmer, also of Sprague, 
have purchased interests in the 
Lewis Pacific Buick Motor Company 
of this city. Hall has assumed 
management of t he company. 
Palmer will be office manager 


BUYS 
Wash., 
of 


HALL 








